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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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The Northwestern Mutual Life 
Insurance Company was the 
pioneer in establishing rules to 
protect itself and its agents 
against evils which demoralized 
the business. 


THREE RULES 


For twenty-seven years it has offered a stringent Anti-Re- 
bate Rule. 


For twenty-three years it has observed a No=Brokerage 
Rule, which prohibits the acceptance of business from, or the 
payment of commissions to, other than an agent of the com- 
pany. Exception only is made in the case of legitimate surplus 
business and then only from a licensed agent of another com- 
pany upon an anti-rebate agreement from him. 
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To the literal enforcement of these three rules is attributed, 
in large part, the success, high character and the loyalty of the 
agency force of 


The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 
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NORTH CAROLINA 


There is an unusual General Agency opening in 
North Carolina for a man who can meet our require- 
ments. 

The only man who will interest us is a man who is 
making good where he is but who wishes to and is 
capable of building a larger business for himself. 


He must be able to stand the acid test as to reputa- 
tion, character, industry and ability. 


The Company, with which you would feel thorough- 
ly at home if you are a high type man, makes its in- 
vestments in first mortgage real estate loans. 


It has especially attractive policy contracts, offers 
liberal first year commissions and its renewal contract 
is absolutely unique. The kind you have wished for 
but have never had an opportunity to secure. 


If a man who is already a member of our organiza- 
tion should answer this advertisement his interests 
will not be jeopardized in the least—in fact, we will 
congratulate him upon his confidence in his ability 
to take advantage of this real opportunity. 

Address in confidence with complete information 
concerning yourself— 


CAROLINA 
care of THE SPECTATOR 
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UP TO THE MINUTE! 
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The Reliance Life prides itself on always being strictly ‘‘up-to-the- : 



























































minute.” 
” From time to time we have pioneered various new features into the 
rm field of life insurance. 
— Today as the product of years of experimentation we have to offer you: { 
= 1 
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PERFECT PROTECTION 
: POLICY 
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It is a policy with a human appeal! 
: In it is combined full life and accident and health protection. Under = 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 
A policy containing the sulphitic features we have introduced gives you | 
‘the something different” to talk to your prospects. 
It will stand the test of grilling competition—and come out victor. _ 1 
Time has proved that. — 
AND— 
Our agency contracts are more than liberal. = 
; How about a connection? 
: RELIANCE LIFE INSURANCE CO. 


of PITTSBURGH 











Farmer’s Bank Building 
8 ' PITTSBURGH PENNSYLVANIA 
aL i 
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Out of the Mouths of Babes 


A Christmas Story With An Impressive Moral 
By WILLIAM T. NASH 


ENKS was a young lawyer employed 
by one of the big law firms of the 
city and he had just received orders 
from his firm to sail for China the 
following Saturday on an important 
mission from which he would not 
return for six months. 





It was Christmas evening and some friends who’ 


had called at the Jenks home to bid the young lawyer 
a parting farewell had just taken their leave. Jenks 
had filled his pipe and seated himself in his big easy 
chair by the reading table to talk over with Mrs. Jenks 
some business matters and to discuss with her the 
journey which he was about to undertake. He had 


been given only three days in which to prepare for 
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“Burt, Dappy, 


Suppose THAT SOMETHING VeRY, VERY AWFuL SHouLD Happen To You, as It Dip to Bessir’s Dappy?” 


this long absence from home and this was the first 
opportunity he had had to confer with Mrs. Jenks 
regarding their personal affairs. 

“My dear,” Jenks began, “it is a great compli- 
ment to be chosen from among all the others at the 
office for this important mission and we both should 
feel thankful for the honor. At the same time there 
is a price to pay. Never since our wedding day have 
we been separated for twenty-four hours at one time, 
while now our separation will be for six long months. 
This is a part of the price we must pay. But let us 
not complain. We are young and strong and should 
be willing to make whatever sacrifices may be neces- 
sary for our success in the future. You and little 
Florence will have every comfort you now have and, 
surrounded as you are by good friends, I know you 
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will not allow yourself to become lonely or worry over 
my absence. I have arranged with the firm for a 
check of $200 to be sent to you on the first day of each 
month during the six months I expect to be away. 
This will pay the bills until my return and—” 

At this point there came an unexpected interrup- 
tion. Little six-year-old Florence, who had been 
amusing herself with her Christmas toys over in one 
corner of the room, apparently paying no attention to 
what her father was saying, came running over to 
where Jenks was sitting and, placing her hands on his 
knees, looked earnestly up into his face, and with 
trembling lips said: 

“But, Daddy, suppose that something very, very 
awful should happen to you as it did to Bessie’s daddy 
across the street and you never, never would come 
back. Would mamma always get a check every month 
then? Forever and ever, Daddy? And do you know, 
Daddy, that Bessie’s mamma has to work in the 
laundry now? And they had to move, too. One day 
at Sunday School Bessie told me that Santa Claus 
never comes to her house any more. Guess I'll take 
her some of my pretty new toys. Please, Daddy, 
may I?” 

And back to her play she went, little knowing 
that the simple words which poured forth from her 
childish heart were words of profound wisdom, such 
indeed as move the world and cause strong men to act. 

Mrs. Jenks was startled by the picture her little 
child had painted, although she made every effort to 
conceal her feelings. As for Jenks himself, the words 
that had given utterance to this child’s vision had 
burned themselves into his very soul. That child 
heart had prompted these words of warning to which 
there could be but one answer. No artist ever had 
painted for Jenks such a picture as this. And yet he 
knew that his wife and child were wholly dependent 
on the income which he was able to provide from 
month to month. He knew that if this income was 
cut off, they would be without support. And he knew 
that if an income was a necessity during his tempo- 
rary absence, the necessity would be overwhelmingly 
greater in case of his permanent absence—when the 
journey was one from which he never would return. 
Jenks knew all this just as he knew that all men are 
mortal; just as he knew that he was alive at that 
moment, but might 2ot be one day hence. He knew it, 
but he had not stopped to think. He had not been 
moved. He had not grasped the full significance of 
it all until the picture painted by that little child had 
made it so impressively and unmistakably clear. 

Did Jenks wait until tomorrow? He did not. 
When he had sufficiently recovered, he stepped to the 
telephone and called a gentleman whom he knew and 
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asked him to come immediately to his home on im- 
portant business. On his arrival an hour later Jenks, 
after explaining the circumstances, said: 

“In case of my death I want your institution to 
pay to Mrs. Jenks and our little daughter Florence 
$100 each on the first day of every month for as long 
as they or either of them may live. And I want the 
contracts delivered to me at my office at two o’clock 
tomorrow afternoon. Can you do it?” “Very well.” 
Although it was Christmas, the preliminary details 
were completed that same evening. 

The following day, Jenks, Mrs. Jenks and little 
Florence were waiting at the law office to receive the 
contracts, and after they had been delivered, all three 
went to the safety deposit department of the bank, 
where Florence herself placed the contracts in Jenks’ 
private box. This took place in one of the small rooms 
which banks provide for their customers, and as the 
little hands placed first one contract and then the other 
in the safety box, Jenks spoke feelingly to his wife as 
follows: 

“My dear,” he said, “‘this is not a large income for 
you and florence, it is true, and yet $200 a month is 
five per cent on $48,000. And it is an income you 
cannot lose. You have heard me speak of Mrs. B. 
She received from her husband’s estate something 
over $200,000 after the debts were paid, and today, 
but through no fault of her own, she has very little of 
that fortune left. In fact her income has dwindled to 
almost nothing and now she would consider herself 
fortunate indeed if she could look forward toa regu- 
lar and certain income of $200 a month or of even 
one-half that. Therefore, to have safeguarded you 
and Florence as [ have, always will be a most comfort- 
ing thought to me.” 

Then taking little Florence on his knee and draw- 
ing her close to his heart, he said: 

“My little angel, Daddy has it all fixed now, and 
if something awful should happen to him, vou and 
mamma will have an income for as long as you live. 
Yes, my dear, ‘forever and ever.’ Mother never 
will have to go to work in the laundry as Bessie’s poor 
mamma did, and little Florence never will watch in 
vain for Santa Claus. God bless you, my darling, 
for opening Daddy’s eyes.” 

Mr. Jenks thus made a Christmas gift to his wife 
and daughter which would endure throughout their 
lives and be a lasting memorial to his thoughtfulness-— 
and one which would vield him constant peace of 
mind as well. | 

[Companies and general agents desiring to purchase copies of 
this article in attractive leaflet form should communicate with 
THE SPECTATOR]. 
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THE Spectator extends to its readers 

wishes for a Merry Christmas. 
COMMUNISTIC FINANCE 

HE plan suggested by Henry Ford, 

and most surprisingly endorsed by 
Thomas A. Edison, for the acquirement 
by the Federal government of the Muscle 
Shoals -_property, involving the issuance 
of paper money, bearing no interest, by 
the government in payment for the prop- 
erty, is such a visionary and disruptive 
scheme that it hardly seems likely that it 
will be given serious consideration by 
Washington authorities. 

Mr. Ford’s idea seems to be that the 
issuance of bonds and the payment of 
interest would, in the course of a period 
of years, produce an aggregate outlay 
of double the amount of the first cost of 
the property, and that, therefore, the 
people, through their representative, the 
lederal government, should simply print 
money and buy the plant. 

But why stop with the acquirement of 
the Muscle Shoals property? Why not 
buy all the railroads of the country, and 
all the telegraph and telphone lines, by 
the same system of printing the money 
and taking over the property? The idea 
is certainly most communistic in its ten- 
dency. If the property is a good purchase, 
why should not Mr. Ford buy it himself ? 
He may raise the objection that, if he did, 
he would have to pay interest on the 
securities issued against the property, or 
if he converted securities or property 
he now owns into cash for the purchase 
of the plant he would lose the interest 


thereon. His scheme would seem to in- 


volve the elimination of interest; but 





why should people, owning productive 
property or securities bearing interest, 
such, for instance, as railroad bonds, 
give up their productive property or 
investments in exchange for something 
said to be money and not bearing interest ? 

If the Ford plan should be followed 
in purchasing such a plant as that at 
Muscle Shoals, and should be logically 
followed by the buying of railroads and 
other utilities, it would not be long before 
some other schemer would come to the 
front with a plan for buying. the life and 
other insurance companies for nothing 
in the same manner, thus putting the 
government in the insurance business by 
the simple German and Russian process 
of printing fiat money. In fact, people 
of socialistic proclivities have already 
had bills introduced, from time to time, 
looking to governmental operation of in- 
surance. 

The next step might be to take in vari- 
ous other industries, and before very long 
the whole country would be conducted 
upon a Bolshevik or Soviet system, and 
anything could be bought for nothing, 
with fiat money. “Oh, happy days!” 
would say the communist. 

Unless we are much mistaken, the 
people of the United States are not ready 
to go upon a socialistic basis, and we do 
not believe that they ever will be. How- 
ever, the time to kill such chimerical 
schemes is in their earliest infancy, and 
it will not do to let a plan so subversive 
of conservative methods be 
carried to the conclusion desired by its 


financial 


champions, even if it is sponsored by a 
multi-millionaire and a great scientist. 
EDUCATIONAL PUBLICITY 

HE publicity campaign recently car- 

ried on by the National Board of 
Fire Underwriters placed before the pub- 
lic an explanation of certain features of 
the fire insurance business and outlined 
the manner in which the business is con- 
ducted. 

In order to secure the most: good from 
the work that has already been done in 
this direction, it would seem advisable 
that the publicity campaign might be con- 
tinued along lines which would serve to 
impress upon the people, not only the 
value of insurance to the community, 
but, among other things, the fact that the 
business has, in many years, failed to 
yield any underwriting profit, or has paid 
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but a small return upon its huge trans- 
actions and risks assumed. 

The wide distribution through agents 
and by mail of leaflets showing the 
actual results as taken from the sworn 
statements, would be helpful in this con- 
nection. It is particularly important that 
daily newspapers, members of congress 
and of State legislatures, and others oc- 
cupying similar positions of influence 
in respect to the public, should receive 
such information. 

Educational literature of this type 
would also serve to impress upon the 
people the need for preventing fires. 
The scrapping of a few battleships, for 
instance, seems a serious matter to many 
people, whereas the fire loss of the coun- 
try every year exceeds the cost of quite 
a number of important naval units, but 
is accepted by most people as a normal 
happening, without notice or comment. 

The fire insurance companies could 
well afford to spend such money as this 
campaign would require. A change for 
the better in public sentiment, which 
might thus be brought about, would be 
reflected in a less antagonistic attitude on 
the part of legislative bodies, and com- 
mercial and civic organizations. Such 
an improvement in the public feeling 
concerning fire insurance would be well 
worth securing at any reasonable cost, 
which, divided among many companies, 
would not heavily burden any of them. 


N the first eleven months of 1921 the 

fire loss in Canada amounted to $28,- 
034,910, as against a total for the whole 
year 1920 of $27,706,574, according to 
the Monetary Times. As premium in- 
come has probably shown a decrease in 
Canada this year, it is altogether likely 
that there will be an unfavorable exhibit 
in the fire insurance business as com- 
pared with the results of last year. 





Peninsular Fire Stops Writing in 
Mississippi 

Insurance Commissioner T. M. Henry, of 
Mississippi, has notified the Peninsular Fire, of 
Grand Rapids, Mich., to cease writing business 
in Mississippi until its affairs have been put on 
a proper basis and it has been endorsed by the 
Michigan Insurance Department. The Penin- 
sular Fire is one of the companies which en- 
tered Mississippi after the withdrawal of the 
companies affected by the anti-compact suit. 
However, it has written relatively little busi- 
ness in that State, most of it having been re- 
insurance granted to companies writing direct 
business. 
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GUARANTY LIFE EXAMINED 


Company is Found to Be in Good Con- 
dition and Worthy of Confidence 





SURPLUS HAS SUBSTANTIALLY IN- 
CREASED 





Dividends to Participating Policyholders 
Are Eminently Fair 

An examination of the Guaranty Life Insur- 
ance Company of Davenport, Ia., as of October 
31, 1921, covering sixteen months prior to that 
date, was recently completed by the State in- 
surance departments of Jowa and Nebraska, as 
the company contemplates entering additional 
States. 

The work of the examiners is described in 
considerable detail. In general, it can be said 
that the company’s affairs and records were 
found to be in excellent condition, and the man- 
agement was commended for its fair and just 
business methods. 

The Guaranty Life began business February 
I, 1903, as a mutual, legal-reserve company, but 
since October 1, 1910, has been on a proprietary 
basis, with $100,000 capital. The officers of the 
company are as follows: 

President, August E. Steffen; vice-president, 
Rudolph Rohlfs; secretary and general man- 
ager, L. J. Dougherty; treasurer, Julius Hasler ; 
assistant secretary, W. F. Meiburg; cashier, 
W. F. Voss; medical director, Dr. W. L. Allen; 
assistant medical director, Dr. C. E. Glynn; 
general counsel, Carroll Brothers. 

The Guaranty Life is now operating in lowa, 
Nebraska, Missouri, North Dakota and South 
Dakota, but will enter other States in the near 
future. 

The statement covering 1920 was verified, and 
the company’s condition October 31 last was 
found to be as follows: Admitted assets, 
$1,671,704; liabilities, $1,521,649; capital, $100,- 
oco; surplus, $50,055. In the first ten months 
of r92I the premium income was $478,728 and 
the total income $553,929. In the same period 
the total disbursements were $277,058, including 
$58,732 for losses and matured endowments, and 
$20,000 contribution to surplus repaid. This 
latter item represented the return of the sum 
donated to the company because of the losses 
due to infuenza in 1918 and 1919. The surplus 
having increased materially since that time, the 
directors who contributed the sum named have 
now been reimbursed, with the approval of the 
Commissioner of Insurance. 

Loss claims were found to have been paid im- 
mediately on receipt of completed proofs of 
death, and there were no resisted claims. 

A large portion of the company’s resources 
is represented by mortgage loans, and these are 
reported as well protected, it being stated that 
“the company has been especially careful in the 
selection of this class of security.” It also 
holds $91,050 of Liberty and Victory bonds. 

‘The treatment accorded holders of participat- 
ing policies is described as being “eminently 
fair,” and it is stated that “the company has 
never passed a dividend even during the in- 
fluenza epidemic and the World War, although 
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the company paid all war claims in full without 
the requirement of a military permit.” 

The company’s records are well kept and 
there has been a substantial increase in surplus, 
from $11,652 on June 30, 1920, to $50,055 on 
October 31, 1921, notwithstanding the repay- 
ment of $20,000 to directors, already mentioned. 
The insurance in force has steadily grown, and 
on October 31 last aggregated $20,956,658. The 
examiners speak highly of the officers and 
directors, whose experience, they say, is suffi- 
= to warrant the confidence of the insuring 
pubiic. 





Central Life Enters California 

The Central Life Assurance Society of the 
United States, Des Moines, has recently entered 
the State of California. The company will es- 
tablish six or eight general agencies directly 
supervised by the home office. 

Jack Hazlett, a graduate of Brown Uni- 
versity, a football player of note, a World War 
veteran and former general agent of the 
Travelers, has contracted for the Fresno terri- 
tory. 

J. A. L. Romig, for many years an under- 
writer in Minnesota connected with the Dakota 
Life of Watertown, will take the agency at 
Sacramento. FE. J. Moore of Grand Rapids, 
Mich., who for years was associated with the 
Michigan Mutual, will have the agency at Los 
Angeles. 

National Home Completing Organization 

Organization of the National Home Life 
Insurance Company of Dallas, Tex., by George 
W. and I. Jalonick is reported here to be 
progressing nicely. The new company is to be 
capitalized at $150,000, the shares to be par at 
$100, with book value of $150. The Jalonicks 
have heretofore confined their activities to fire 
insurance, but are now branching into the life 
business. 

It is generally thought that the Republic In- 
surance Company: of Texas, of which George 
W. Jalonick is president and Ike Jalonick is 
vice-president, is promoting the new company 


A Christmas Policy 

“Agency Items,” the organ of the Equitable 
Life Assurance Society of the United States, 
has come out with a Christmas number so 
written as to be a valuable canvassing document. 
The Equitable issues a Christmas policy, which 
is getting quite a sale. Norman S. Woolridge, 
an Equitable agent of Pittsburgh, describes his 
experiences with it as follows: 


I do not know how many years it is since the 
Equitable brought out the Christmas policy, but the 
sentiment connected with the idea so impressed me 
that I purchased one to give my wife $100 a year each 
Christmas in the event of my death. When I bought 
the policy it was not with the idea of using it as a 
lead to business. It simply struck me as a beautiful 
idea and one that appealed to me. 

The following year I was so well pleased with the 
transaction that I told Mr. ——-—, one of the wealthiest 
men in Pittsburgh, about it and he bought four of 
them, one for his wife and one for each of his three 
boys. He is a nationally known figure and rated as 
one of America’s wealthiest men, yet he bought a 
Christmas present policy to provide $100 for his wife 
and a similar amount for each of the boys. 

With this case as a starter, I then carried the idea 
to a number of my friends, and was surprised how 
many of them became interested. Each year I have 
sold at least six of these policies in December, and in 
most of these cases I have suggested other insurance 
and have succeeded in placing it. 

The examination having been made and the Christ- 
mas policy issued, I deliver it to the insured, together 
with the Equitable’s attractive card stating that the 
transaction has been put through. 

After Christmas I go back to the insured and tell 
him that the foundation has been laid, that his ex- 
amination is still valid, and that he can utilize it to 
procure additional insurance. Some of the biggest 
business I have on my books to-day started with the 
Christmas idea. 


The Insurance Department of the State of 
Virginia has notified the Bankers Life Company 
of Des Moines that it is admitted to the State 
of Virginia. 

The National Life of the U. S. A. will hold 
a regional convention of its Pacific coast repre- 
sentatives in San Francisco early in the year. 
The meeting was originally scheduled for this 
month, but owing to the inability of Vice- 
President R. D. Lay and Secretary Webb to 
reach the coast prior to the holidays it has been 
postponed. 





first two contract years. 





OHIO, INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


—Minor Morton, Vice President and Agency Manager 
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THE PROSPEROUS 
AGENT 


A New Book by 
WILLIAM ALEXANDER 


Presents Characteristics of the 
Successful Life Insurance 
Solicitor 


Beneficial to Those Contem- 
plating Entering the Life In- 
surance Business, as well as for 
Those Already In It. 


PRICES: 


Red Cloth Cardboard 
Single copy......... $1.50 $1.00 


ZS CODICES. 6 ccccs Caeae 22.50 
BU ae eebes wateccorcre =: OE 42.50 
DP a co tia 120.00 80.00 
200 ‘* . 225.00 150.00 
500 “* 525.00 350.00 





THE ART OF SELLING 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance and 
Other Salesmen 


Warns of Pitfalls; Stimulates; 


Inspires. 
PRICES, SILK CLOTH BINDING 
SINGIC CODY... oc ce cccccces cess SESO 
25 copies.............++..005- 33.75 
50 te ac Spans era aa 62.50 
Se  Sauccaccusena ees y---» 120.00 
NE AR 225.00 
Se? Tce aiccy dese eon ee i 525.00 


It is seldom that life insurance 
men are privileged to secure new, 
helpful books from two such well- 
qualified authors. One of them, 
Mr. Alexander, is a company exec- 
utive in charge of the education 
and instruction of agents, and in 
close daily touch with agents; he 
knows their needs and their ex- 
periences. The other, Mr. Tun- 
more, is a great personal producer, 
as well as a successful director of 
agents—one who can not only sell 
insurance himself, but tell others 
how to do it. 


Both of these books are pub- 
lished by 


THE SPECTATOR COMPANY 


Cricaco Orricze: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 








INCREASES CAPITAL 





Life and Casualty Insurance Company 
Stock Now $500,000 





HAS HAD GOOD YEAR 





Company Organizing Capable Staff to 
Write Ordinary Business 

At a meeting of the stockholders of the Life 
and Casualty Insurance Company, Nashville, 
Tenn., a resolution was passed amending the 
company’s charter so as to increase its capital 
stock from $350,000 to $500,000. 

President Burton stated that the company’s 
record for the present year has been satisfac- 
tory from many standpoints, notwithstanding 
the general financial depression. The company’s 
books will show a gain in assets for 1921 of 
approximately $450,000. Mr. Burton stated that 
the company was organized in 1903, writing 
health and accident business for a number of 
years, adding the life department about three 
years ago. It is now the second largest indus- 
trial health and accident company in the United 
States, and ranks among the largest life com- 
panies, with approximately fifty million dollars 
of life insurance in force. 

The company is organizing a staff to write 
ordinary business exclusively in Nashville next 
year. Assistant Secretary H. J. Longwell will 
have charge of this department. Mr. Longwell 
already has an enviable record in the production 
of ordinary business to his credit. He has 
succeeded in getting about fifteen of the big- 
gest producers of the South associated with 
him, which insures a big record for his staff. 
Offices are being fitted up on the first floor of 
the Life and Casualty building for this depart- 
ment. New furniture is being installed, and the 
company plans to invite its friends to the open- 
ing of these offices and to inspect other depart- 
ments of its home office about the first of the 
year. — 


Check in Mails, Life Claim Upheld 

The Columbus Mutual Life Insurance Com- 
pany was loser in its appeal to the Ohio Su- 
preme Court from the lower courts. There- 
fore the company is required to pay $1000 on 
a life insurance policy taken out under perculiar 
circumstances. A Miss Jordan took out a 
policy of insurance in 1918, but refused to pay 
the premium thereon. 

The agent turned the policy over to her em- 
ployer, who later gave it to her. Although 
she never paid the premium, she had the policy 
from November 25 to the date of her death, 
December 17. On December 14 her mother 
sent a blank check to her employer, who filled 
it out for the amount of the premium and sent 
it to the company. 

The Supreme Court, in refusing to grant the 
motion of the company for a review, upholds 
the action of the lower courts in holding that 
payment of the premium through the mails, al- 
though the check was not received until the day 
of the insured’s death, was valid. 


—The Monarch Life of Winnipeg, Can., and the 
National Fidelity Life of Sioux City, Ia., have issued 
useful wall calendars for 1922, 
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J. V. BARRY PROMOTED 


Made Fourth Vice-President of the 
Metropolitan Life 








ERNEST H. WILKES RECEIVES LIKE 
HONOR 





George Doyon Succeeds Harry H. Kay as 
Superintendent of Agencies for Canada— 
Latter Resigned Because of Ill Health 

Haley Fiske, president of the Metropolitan 
Life Insurance Company, has announced the ap- 
pointment of J. V. Barry to a fourth vice- 
presidency in the company. Ernest H. Wilkes, 
manager of the Pacific Coast head office, is also 
made fourth vice-president, and George Doyon, 
formerly manager of the Hull (Quebec) dis- 
trict, is made superintendent of agencies for 
Canada, succeeding Harry H. Kay, who has 
resigned because of ill health. 

James V. Barry, who has for several years 
past been assistant secretary of the Metropoli- 
tan, is one of the best-known and most popular 
men in the insurance business. He was for- 
merly Insurance Commissioner of Michigan and 
one of the best that State ever had. His work 
has carried him all over the country, and his 
personality is such that he has a host of friends 
everywhere. He is a popular after-dinner 
speaker, having an apparently inexhaustible 
supply of wit. The announcement of Mr. 
Barry’s promotion will be received with general 
satisfaction by the insurance fraternity at large. 

Ernest H. Wilkes, formerly held the title of 
assistant secretary, and has achieved an ex- 
cellent record as manager of the Pacific coast 
head office. The office has been growing rapidly 
during the past few years, and only recently 
moved into a fine new building with greatly in- 
creased facilities. 

Mr. Doyon has made an excellent record in 
Canada, starting as an office clerk at Ottawa in 
1913. He was very successful and was shortly 
made general deputy, deputy superintendent, 
and about three years later manager at Hull. 
He is a graduate of Ottawa University and 
later studied at McGili University. He was 
active in Canadian war work, being an excellent 
organizer. 

Mr. Doyon succeeds Harry H. Kay, who 
found it necessary to resign because of ill health. 
Mr. Kay will take a long rest and later become 
manager of a district in the United States. 


Hanged, Insurance Valid, Is Ruling 


The fact that a man has been legally hanged 
does not invalidate an insurance policy which 
carries a clause making it incontestable for any 
cause after a year, the Court of Appeals of 
Atlanta, Ga., has decided. 

The decision was made in a suit filed by 
Floread Murphy, beneficiary under a policy is- 
sued by the Metropolitan Life Insurance Com- 
pany to Willie Reynolds, negro, who was 
hanged in South Carolina July 11, 1919. The 
company claimed, among other things, that it 
was against “public policy” to pay such insur- 
ance and appealed from the decision of the 
Superior Court in Augusta, which the Appellate 
Court upheld. 
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EQUITABLE DIVIDENDS 
1922 Will Show Material Increases, Says 
President Day 

President William A. Day of the Equitable 
Life Assurance Society has announced that 
dividends for 1922 will show a material in- 
crease over dividends paid in 1921. President 
Day also states that a special fifth year divi- 
dend will be paid on all policies issued in 1917 
except those few on which a first year dividend 
was paid. President Day said: 


In making this announcement to you I wish 
to call particular attention to the fact that 
when, five years ago, the practice of paying 
no dividends at the end of the first policy year 
was inaugurated it was thought that in addi- 
tion to paying an extra dividend at the end of 
the fifth year, the scale might be so read- 
justed as to provide for special dividends at 
the end of quinquennia! intervals. This could 
be accomplished, however, only by retaining 
for that purpose part of the dividends which 
might otherwise have been earlier distributed, 
and we have decided to distribute our dividends 
strictly on the annual basis after the fifth year 
instead of reserving any part of them for 
quinquennial distribution. 


Actuarial Society of America Transactions 

The Actuarial Society of America has issued 
Volume XXII, Part One, No. 65, of its 
Transactions, relating to the meeting held on 
May 19 and 20, 1921. It is a book of 316 pages 
and embraces much interesting data. 

The address by President William A. Hutche- 
son described “Some of Our Society’s Activi- 
ties.” Other topics treated and discussed were 
the following: “On Some of the Problems of 
the Smaller Life Insurance Companies,” by 
W. R. Halliday: “Industrial Life Insurance,” 
by J. D. Buchanan; “Value of Business Rein- 
sured in Bulk,” by Adolph A. Rydgren; “Life 
Insurance Without Medical Examination,” by 
D. E. Kilgour; “Insurance Without Medical 
Examination, Savings In Expenses Compared 
with Expected Extra Mortality,’ by Arthur 
Hunter; “Central Difference Interpolation,” by 
R. Henderson; “An Approximate Method of 
Calculating the Monthly Expected Cost of In- 
surance,” by Percy C. H. Papps: “Causes of 
Total and Permanent Disability,” by John S. 
Thompson; “Swedish Mortality Investigation, 
1021, a Review,” by Joseph B. Maclean: 
“Group Mortality Investigation,” by E. E. Cam- 
mack. 

There are also legal notes, by Wendell M. 
Strong; discussions of certain papers read at 
previous meeting, the annual report of the 
treasurer, a list of suggested subjects for 
papers, obituary references to W. S. Nichols 
ard T, B. Sprague, minutes of the annual meet- 
ing, examination papers, 1921, and a list of suc- 
cessful candidates at the examinations in 1921, 
as well as lists of officers, fellows and asso- 
ciates. This number of the Transactions may 
be procured through The Spectator Company, 
New York, at $2.50 per copy. 


Mutual Benefit Dividend 
The Mutual Benefit of Newark will continue 


the regular dividend scale for the year 1922. 
This is the scale which was adopted in rors 
and which has been maintained without change 
during the period of the war. 


HORACE H. BELL APPOINTED 


Becomes Pittsburgh Branch Manager for 
the Missouri State Life 


The expansion program of the Missouri State 
Life of St. Louis is developing with vigorous 
strides. There are now five branch offices of 
the company located in important industrial 
centers. 

The latest branch to be established is in 
Pittsburgh, at 808-9 First National Bank Build- 
ing, with Horace H. Bell as manager. Mr. Bell, 
a former Pittsburgher, is a man in his prime, 
a Southerner by birth and possessed of that 
fighting spirit so necessary to achievement. He 
is a Spanish war veteran. Mr. Bell has been 
in the life insurance business for the past 17 





BELL 


Horace H. 


years, having served as field superintendent and 
other capacities of responsibility. Before going 
with the Missouri State Life, Mr. Bell was as- 
sistant manager of the St. Louis office of the 
Columbian National Life of Boston. Prior to 
his transfer to St. Louis, four years ago, he 
was for five years in the life insurance busi- 
ness in Pittsburgh. 

The Missouri State Life has now established 
branch offices in Chicago, Cleveland, Kansas 
City, Minneapolis, and Pittsburgh. Branch 
offices located in these large industrial centers 
will do much to promote the interests of the 
company in these important cities. The first 
branch office was opened about a year ago in 
Chicago and is now doing a business averaging 
nearly $1,000,000 per month, with* twenty men 
under contract, and many contributing brokers. 
The production of these branch offices during 
the year has done much to keep the business 
of the company well up to 1920's record. 

Vice-President T. F. Lawrence, who has been 
East in connection with the entry of the Mis- 
souri State Life into the State of New Jersey, 
is optimistic concerning the outlook for the com- 
ing year and states that it is the plan of the 
management, in connection with their expansion 
program, to establish 10 to 15 or more branch 
offices in the large cities during the coming 
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Parker’s ‘‘New York Insurance Law’’ for 
1921 Now In Press 


The 1921 edition of Parker’s “New York In- 
surance Law” is now being printed and will be 
ready for delivery in a few weeks. The Spec- 
tator Company have been appointed sole selling 
agents for the insurance world for this valua- 
ble reference book, and orders for it should be 





promptly filed to insure early delivery. The 
price of this work is $6 per copy. 
—The George Washington Life of Charleston, 


W. Va., has issued a neat desk calendar for 1922, and 
the Ontario Equitable Life of Waterloo a clear wall 
calendar. 


DIVIDENDS PAYABLE IN 1922 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
ORDINARY LIFE 











Year Policy ————————Age at Issue ——_—— 
Was Issued 25 30 35 40 45 50 
Premium.. 21.14 23.96 27.63 32.48 39.02 47.99 
1902.... 7.79 8.98 10.62 12.81 15.70 19.55 
19038:....... 7.59 8.72 10.28 12.39 15.19 18.94 
1904.... 7.41 8.47 9.96 11.98 14.70 18.34 
1905... . 1.20 8.25 9.64 11.58 14.20 17.75 
1000). 2... 7.06 8.02 9.34 11.10 13.738 17.16 
1907... 6.90 7.80 9.05 10.82 13.25 16.58 
Premium.. 20.14 22.85 26.35 30.94 37.09 45.45 
1908.... 6. 7.03 8.05 9.29 10.78 12.56 
1909.... 5.¢ 6.76 7.72 8.91 10.36 12.10 
1910. .... 5. 6.50 7.41 8.54 9.93 11.62 
| 5.£ 6.24 7.10 8.18 9.52 11.15 
LU a 5.4 5.99 6.79 7.82 9.09 10.67 
1913.... 5. 5.74 6.51 7.47 8.68 10.19 
1914.... 4.9: 5.50 6.21 7.12 8.28 9.72 
1915....... 4.7: 5.27 5.93 6.79 7.87 9.25 
3996 ..... 4.£ 5.05 5.66 6.46 7.47 8.79 
; ae 4.3 4.83 5.40° 6.12 7.08 8.32 
1GIS.... 4. 461 5.14 5.81 6.40 7.86 
10... 4. 4.41 4.88 5.51 6.32 7.40 
1920.... 3.8 4.23 4.64 5.20 5.95 6.96 
1021 .... 3. 4.02 4.40 4.92 5.58 6.51 
20-PAYMENT LIFE 
25 30 35 40 45 0 
Premium.. 30.05 32.98 36.62 41.18 47.09 54.98 
1902.... 10.18 11.28 12.70 14.41 16.49 18.94 
1903.... 9.84 10.89 12.27 13.98 16.10 18.70 
1904.... 9.51 10.52 11.85 13.53 15.67 18.37 
1905.... 9.19 10.15 11.43 13.08 5 
1906.... 8.88 9.80 11.03 12.64 
1907.... 8.58 9.46 10.64 12.20 
Premium.. 30.07 32.83 36.17 40.34 
008... 9.69 10.54 11.52 12.67 
1909.... 9.19 9.99 10.92 12.02 . 
1010... 8.71 9.47 10.34 11.38 , .¢ 
a 8.25 8.95 9.78 10.78 9: 3. 
1012... 7.80 8.46 9.24 10.18 2 12.5 
Ok & 7.36 7.98 8.71 9.59 10.64 11.90 
1914.... 6.95 7.52 8.20 9.04 10.04 11.95 
1915. 6.54 7.08 7.71 8.49 9.44 10.61 
1916. 6.16 6.65 1.208 7.96 8.85 9.98 
1917.. 5.78 6.2% G.40 T:44 6868:290 0 6636 
1918.. ».42 5.83 6.32 6.96 7.74 8.75 
1919.... 5.06 5.44 5.89 6.47 7.20 8116 
1920... 4.73 5.06 5.47 6.00 6.68 7.58 
1:7) ae 4.39 4.69 5.07 5.54 6.17 7.00 
20-YEAR ENDOWMENT 
25 30 35 40 45 50 
Premium... 49.98 50.74 51.88 53.69 56.70 61.75 
902.. 15.55 15.84 16.22 16.72 17.40 18.35 
1903.... 14.87 15.19 15.64 16.26 17.15 18.47 
1904 14.21 14.56 15.06 15.77 16.82 18.41 
1905.... 13.57 13.94 14.47 15.26 16.42 18.21 
PO0G.....: 32-06 13.8 13.89 14.73 15.98 17.90 
1907.... 12.35 12.74 13.31 14.19 15.49 17.52 
Premium.. 48.03 48.71 49.75 51.39 54.15 58.76 
1908.... 15.97 16.12 16.35 16.63 17.05 17.68 
1909.... 14.99 15.15 15.36 15.66 16.09 16.74 
1910.... 14.04 14.20 14.42 14.72 15.17 15.83 
1911.... 13.12.13.28 13.50 13.81 14:27 14.96 
1912.... 12.24 12.40 12.63 12.94 13.41 14.11 
1913.... 11.39 11.55 11.78 12.10 12.58 13.29 
1914.... 10.57 10.74 10.96 11.28 11.77 12.48 
1915. ... 9.78 9.95 10.18 10.49 10.98 11.70 
1916.... 9.02 9.19 9.41 9.73 10.21 10.94 
1917 ....... 8.28 8.45 8.68 9.00 9.48 10.20 
NOES... 7.57 7.74 7.97 8.28 8.76 9.47 
ROTO: .c 6.89 7.06 7.29 7.60 8.07 8.77 
1920.... 6.23 6.40 6.62 6.93 7.39 8.08 
ae 5.60 5.77 5.99 6.29 6.74 7.41 








With the company’s program of handling 
sub-standard business, big lines, brokerage busi- 
ness under liberal contracts, in accident, health, 
life and group, Mr. Lawrence states that the 
company is in position to enter the large cities 
and attract the highest calibre men as man- 
agers, as has been evidenced in the cities where 
branch offices have already been established. 


year. 
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HAS BIG WEEK 





Missouri State Life Educational Cam- 
paign Brings Good Results 


$3,000,000 NEW BUSINESS WRITTEN 





Goal of 1,000 Applications Likely to be 
Passed 


On December 5 the field force of the Mis- 
souri State Life Insurance Company set out 
to make American Education Week outstanding 
for results as a force that will help to prornote 
education for children in America and reduce 
the average of illiteracy. 

To help them in this effort, the home office 
furnished each agent with a canvassing card, re- 
turn envelope and stickers for applications writ- 
ten during this week. The canvassing card on 
one side showed the picture of President Hard- 
ing, with the words “In the Spirit of Co-opera- 
tion—American Education Week.” On the re- 
verse side of the canvassing card appeared seven 
lines for seven names of prospects on whom 
they called during the week and who made 
provision through life insurance to assure their 
children an education. On this side of the card 
appeared the words, “To the President, White 
House: The foilowing is the result of my 
effort to co-operate during American Education 
Week. The following names are of my clients 
who have this week made application for insur- 
ance policies to assure an education for one or 
more children.” 

Following the names of the prospects the 
following phrases appeared: “To gain that edu- 
cation so essential to best citizenship,” and “To 
make an America of homes illumined with hope 
and happiness,” which are extracts from Presi- 
dent Harding’s inaugural addressed, followed 
by the agent’s name and address. The return 
envelope was addressed to M. E. Singleton, 
president of the Missouri State Life, and in one 
corner carried the notation, “To Co-operate 
American Education Week as Proclaimed by 
President Harding.” 





For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 
possible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
come. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 














rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Some very interesting applications were re- 
turned as a result. Many applications written 
were on the ordinary life, non-participating 
plan, to provide the most protection at the least 
cost. The efforts of the agents were not con- 
fined by any means to the company’s educa- 
tional endowment policy. 

Complete returns for the campaign are not yet 
available. From returns to date it appears that 
the goal of 1000 applications will be reached or 
exceeded. Returns to date show more than 
$3,000,000 of written business received for 
American Education Week. Of this amount 
nearly $500,000 was written in Missouri. 

The first cards received show the following 
men as leaders: D. J. Duncan, H. G. Hoffman, 
J. L. Boerger, Robert C. Newman, Thos. J. 
Farris, John J. Huber, E. Wiley, B. F. Watson, 
P. J. Clancy, Henri K. G. Wallter, Albert N. 
Mueller, Charles Lottman, George T. Diehr, 
Pharon Dull, R. M. Carter, J. A. Ryan, 
Theodore S. Koziatek, David H. Birmingham. 


Proportion of Dependents at Age 65 
[To the Editor of THe Spectator] 

I noticed the enclosed item, about the pro- 
portions of persons who are dependent at age 
65, in THe Specrator of December I, and 
purely as a matter of personal information 
which might be useful to you, desire to say 
that there are British statistics indicating that 
at ages 65 and upwards not less than 55 per cent 
of males were still actively engaged in various 
cccupations, and at age 65 itself it is probable 
that the corresponding ratio would approximate 
75 per cent. Some statistics have been filed in 
Massachusetts which indicate that at age 65 
persons in receipt of charitable relief from all 
kinds of organizations did not exceed Io per 
cent of the total, and after making a liberal al- 
lowance for those who are more or less depend- 
ent on relatives but who receive no outside aid, 
it seems very likely that the total proportion of 
men at age 65 who are wholly or partly de- 
pendent upon others for support does not exceed 
25 per cent. 

Yours very truly, 
WIitviarp I. HAMILTON, 
Second Vice-president and Secretary, 
Prudential Insurance Company. 


Newark, December 7, 1921. 
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Journal of the Institute of Actuaries 


No. 276 (dated October, 1921) of the Journal 
of the Institute of Actuaries, being Vol. LII, 
Part IV, has been issued. Included in its con- 
tents are papers upon “Superannuation Funds,” 
by G. S. W. Epps; ‘Modern Developments in 
the Methods of Industrial Assurance Valua- 
tions,” by C. W. Kenchington; “A Group- 
check for Endowment Assurance Net Pre- 
miums,” also such interesting features as legal 
notes, correspondence, examination papers, pro- 
ceedings of the Institute, revenue account, re- 
sults of examinations, etc. This Part embraces 
about 180 pages and may be ordered through 
The Spectator Company, New York, at $2.50 
per copy. 





REINSURANCE ONLY 


AMERICAN LIFE 
REINSURANCE 
COMPANY 


OFFICES 


DALLAS 
1000 Main St. 


CHICAGO 
108 S. La Salle St. 





PROMPT SERVICE 
from 


BOTH OFFICES 


MAXIMUM SECURITY 
to 


TREATY HOLDERS 


A. C. BicGER, PRESIDENT 
FRED. D. STRUDELL, SECRETARY 
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Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS, Vice-Prest. and Managing Underwriter 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


ASSETS. .....cccccccccccccccccccscsccccccccscccece $530,140.65 
LIABILITIES, INCLUDING CAPITAL............++- 469,022.68 

NET SURPLUS. .........c.cccccccccccccccccccess $61,117.97 
SURPLUS TO POLICYHOLDERS.........-+-+eeee0: $320,267.97 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 


UNITED STATES BRANCH 
January 1, 1921 





SOE TT I tn Ee $2,209,039 
EEE ore en ere en rere 1,676,030 
533,009 


EOL OEE MOTT POT eT Te Tere Te, 
W. B. MEIKLE, President and G 1 Managre. 











NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mass. 


FRANK G. DELA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


W. P. RAY, Special Agent 
Terre Haute, Ind. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ccident 


FIRE AND LIFE 


ga ASSURANCE CORPORATION, lid. 
FREDERICK RICHA.2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 


































ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . ... 
Net Surplus, ... . 
Surplus to Policyholders, 


” EASTERN DEPARTMENT 


$1,250,000.00 

$2,086,'742.08 

$3,336,742.08 
WESTERN DEPARTMENT 








Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


‘Oldest and Best’’ 


EVERY INSURANCE MAN 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May 1, 1922, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















A. Sec’y » 
NEWARK, N. j. CHICAGO, ILL. 





Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$122,116,858.26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


*10,000,.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


20,840,005.95 


NET SURPLUS 


10,0 13.566. 1 4 
40,853,.9 12.09 


THE SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1920 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY @WNS 
$10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 


py ent Pacific Department 
5 » Gen’] Mgr. GEORGEH. TYSON, Gen’lAgent 
W.L. LERCH, Manager 210 Sansome Street — 
76 West Monroe St., Chicago, Ill. San Francisco, California 


Boston Office Marine Department 
ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’lAgts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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FIRE INSURANCE NOTES AND EVENTS 

















NEW YORK SURVEYS 


The Executive Committee.—The executive 
committee and officers of the Insurance Insti- 
tute of America will hold their first fall meet- 
ing December 28. The increasing work of the 
Institute will bring before the committee a 
large number of important questions to be de- 
cided. When the Institute was comparatively 
small, matters were comparatively simple, but 
those simple days have passed away and many 
problems are now arising that must be settled. 


The Fire Courses.—With the lectures in 
the Junior Course this week by C. C. Dominge, 
in the Intermediate Course by A. G. Whitelaw, 
and in the Senior Course by Carroll L. DeWitt, 
the three courses in Fire Insurance will be sus- 
pended until after the Christmas holidays; they 
will reopen on Monday, January 9, 1922. It has 
not been found advisable to have lectures in 
the two weeks embracing Christmas and New 
Years. 

The Women’s Party.—It was not a case 
of “Sally, Sally had a party, nobody there but 
Sally,” but rather a throng that included Sally 
and one hundred and ninety-nine more. The 
affair was held at the Drug and Chemical Club 
Tuesday evening. In addition to the choral 
singing, with musical accompaniment, there was 
an address by FE. T. Cairns, manager-elect 
eastern department of the Firemans Fund. It 
is possible that if these affairs were repeated, or 
given at least three or four times a year, very 
beneficial results might be developed therefrom. 

The Run of Business.—Reports seem to 
agree that there is a slight increase which seems 
to have a permanent character in the business, 
as reflected in the applications at the offices. This 
is due probably to two causes, namely, that the 
bottom of the depression period was reached a 
short time ago, and second, the turn in the op- 
posite direction which, although slight, would 
represent something of an increase. Slight as 
it is, it is welcome. 


BOSTON AND VICINITY 
To Increase Membership.—A number of 
the officials and representatives of the various 
fire agency associations in the New England 
States met last Friday in the City Club at the 
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call of Regional Vice-President Alfred Daven- 
port of the National Association. The meeting 
was called principally for the discussing of a 
campaign for increasing the membership. 


Boston Board Plans.—Beginning with the 
New Year the Boston Board will establish a 
new feature in connection with its regular bi- 
monthly meetings. President Alfred Davenport 
has announced that at each meeting an address 
will be given by men prominent in the fire in- 
surance world and the first speaker is to be 
President James B. Morton of the National 
Board at the meeting January to. Other speak- 
ers will be announced later. 

Insurance Exchange Nominations.—The 
nominating committee appointed by the New 
England Insurance Exchange to consider officers 
for 1922 have reported A. M. Wood for -presi- 
dent, R. S. Howe for second vice-president and 
Sumner Rhoades, H. J. Hill and O. M. How- 
land for members of the executive committee. 
The annual meeting and election comes Jan- 
uary 7. 


CHICAGO AND THE WEST 

Cook County Field Club Meeting.—The 
Cook County Field Club held its annual meet- 
ing last week at the Hamilton Club and elected 
the following officers: President, E. B. Vick- 
ery; vice-president, George A. Rapp; secretary 
and treasurer, W. J. Boydeck; executive com- 
mittee, Walter Putz, John G. Segerdahl and 
George Eggers. 

Frank F. Overlock to Retire—Frank F. 
Overlock, superintendent of the Western Auto- 
mobile Department of the Commercial Union 
and affiliated companies, who has been with the 
organization for over 30 years, will retire on 
January I, to engage in another line of busi- 
ness. Mr. Overlock was the third president 
of the Insurance Club of Chicago, of which or- 
ganization he is a charter member. 

Colonel H. C. Eddy Loses Wife by Death. 
—Mrs. Melissa Eddy, wife of Colonel H. C. 
Eddy, until recently western manager of the 
Commercial Union, died a week ago last Satur- 
day at her home in Chicago. Interment was 
at Graceland Cemetery. 


W. B. Hibbard Changes Position.—W. B. 





Hibbard, local secretary at Chicago for the 
Mercantile Insurance Company, has resigned 
as of December 31 and will thereafter devote 
his time to the organization of the Under- 
writers Automotive Salvage Corporation. 


Underwriters Plan New Building.—Na- 
poleon Picard, who originated the plan for the 
Insurance Exchange Building and secured the 
tenants for same, is the promoter of a new 
building to be erected somewhere in the new 
business section on Michigan avenue between 
the River and Chicago avenue. A stock com- 
pany is to be formed to purchase a site and 
erect the building. The various insurance com- 
panies and their officers will be invited to buy 
as much of the bonds and stock of the com- 
pany as they wish. They will also have the 
option of selecting space in the new building. 
A recent meeting of the Western Managers of 
Fire companies was held at which Mr. Picard 
explained his plans and the underwriters ap- 
pointed the following committee to supervise 
the working out of details: A, G. Dugan, R. B. 
Ives, G. H. Bell, W. A. Chapman, Neal Bas- 
sett, J. F. Stafford, C. W. Higley, J. C. Hard- 
ing, G. W. and E. W. Law, W. L. Lerch, J, M. 
Thomas and C. Claussen. A sub-committee of 
five was appointed to look up sites, real estate 
values and building costs. The committee is 
composed of Messrs. Dugan, Ives, Law, Staf- 
ford and Bassett. 


CHATTANOOGA FIRE MEN ELECT 


Agents’ Balances and Collections Chief 
Topic at Meeting 


The regular monthly meeting of the Chat- 
tanooga Local Agents Association was held at 
the Patten Hotel last Wednesday. The fol- 
iowing officers were unanimously elected to 
serve during 1922: J. B. Ragon, Sr., presi- 
dent; N. S. Sloan, vice-president; H. F. Wen- 
ning, secretary; George C. Mason, treasurer. 

Almost the entire following the 
luncheon was devoted to a discussion agents’ 
balances and collections. 

Some of the members present frankly ad- 
mitted that the agents’ balance problem in 
Chattanooga was a grave one, and that large 
amounts would be carried over into the new 
year. 


session 








INTER: OCEAN REIN 
Oe i: = 


FIRE AND ALLIED LINES 
REINSURANCE ONLY 







CEDAR RAPIDS ,IOWA 


SURANCE COMPANY 


| 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 











II 









THE SPrecCTATOR 





Thursday 











“The dark night is ending, and dawn 
has begun; 


Rise, hope of the ages, arise like the 
sun.”’ 


—‘Heigh ho! Sing heigh ho! 
Unto the green holly.”’ 


To all good agents, their friends and our 
friends, we commend this spirit of optimism 
to a place in their holiday sentiments. 


LONDON & SCOTTISH ASSURANCE 
CORPORATION, Ltd. 
OF LONDON 


United States Branch 


110 William Street, New York 
HORATIO N. KELSEY, Manager 














THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
rity of its policy 
ie. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Cha-les W. Higley, Vice-President 
William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 





ni 


‘* Life Insurance and 


—How [o Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 


North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 


Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, ” Asst. Secretary 
V. F. BECKER, Treasurer 














GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile, 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 


SALARY AND COMMISSION 


To travelling Special or high grade Local Agents, in Indiana and Michigan, who want 
the best there is to sell, in the Accident and Health line, to the Preferred class of risks. 
Principal Sum $5,000.00 with $25.00 a week for any disability. Premium $10.00 per 
quarter. Home office connection with thoroughly experienced men who not only 
know how but do co-operate. 


INCOME GUARANTY CO., 


INSURANCE 
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South Bend, Indiana 








WANTED 


Producers who desire the best monthly gromiacs Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Exper:ments, chance for promotion. 


FEDERAL CASUALTY COMPANY « » «= DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY «- = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 











THE FIRE. AND EXPLOSION 
HAZARDS OF 
COMMERCIAL OILS 
WILLIAM VLACHOS and C. A. VLACHOS 


PRICE $5.00 


An Authority On The Subject It Covers 


THE SPECTATOR COMPANY, Selling Agents 
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Metropolitan Casualty Insurance Co. 


OF NEW YORK 


Home Office 47 Cedar Street 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary 
ALBERT H. LAHY, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 
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L.& L. & G. APPOINTMENTS 


T. H. Anderson and C. A. Nottingham 
Have Long Been Important Figures 


MEN OF WIDE EXPERIENCE AND 
FRIENDSHIPS 


J. G. Pepper Has Made Rapid Strides in 
Southern Department—Tribute to 
Clarence F. Low 

The Liverpool and London and Globe In- 
surance Co., Ltd., has recently announced sev- 
eral new appointments through Hugh Lewis, 
general manager at the home office, who is now 
in this country. These include the new joint 
manager, Thomas H. Anderson, formerly of 
San Francisco and Charles A. Nottingham, of 
Birmingham, England. In the Southern de- 
partment at New Orleans J. G. Pepper, for- 
merly assistant manager, has been made man- 
ager. 

Charles A. Nottingham commenced his in- 
surance career nearly twenty years ago at the 
head office of the Central Insurance Company, 
Ltd., of London, England, which company is 
now amalgamated with the Liverpool and Lon- 
don and Globe Insurance Co., Ltd. He served 
both these companies with distinction in various 
positions in London, Glasgow and Birmingham, 
where he obtained a wide and valuable experi- 
ence in fire underwriting, field work of every 
description, and a very good general training 
in inside work. In 1910 he was appointed as- 
sistant manager of the Central at its important 
3irmingham office, which was originally its 
head office. Hugh Lewis, general manager of 
Liverpool and London and Globe Insurance 
Co., Ltd., was then general manager of the 
Central and also London manager of Liverpool 
and London and Globe, and in 1911 called Mr. 
Nottingham to London, where he gained a good 
knowledge of secretarial and managerial work. 
He spent some two years in the foreign depart- 
ment, subsequently returning to Birmingham as 
assistant manager for Liverpool and London and 
Globe, of which he was made manager early 
in 1917. During his five years of management 
he has distinguished himself by his efficient 
methods and has earned the commendation of 
the head office executive to such an extent that 
further promotion was predicted by all who 
knew him and it will come as no surprise to his 
many friends at home to know of his appoint- 
ment to an important position in this country, 
which his unusually broad and thorough train- 
ing under one of the most capable general man- 
agers of today has fitted him for. 


Tuomas H. ANDpDERSON’s CAREER 
Thomas H. Anderson was born in Tennessee 
in 1869, and began his business career in the 
local agency of his father. After a valuable 
training in local agency work he was appointed 
special agent for the East Texas Insurance 
Company, and later was with the general 
agency of Messrs. C. E. Angell & Company. 
In 1891 he entered the Southern department of 
the Liverpool and London and Globe in New 
Orleans. He served in several capacities in that 
office, and his ability and faithfulness were 





quickly recognized, so that he was rapidly pro- 
moted as opportunities opened. This led to his 
appointment as deputy assistant manager in 
1900. As junior officer of the Southern depart- 
ment he exhibited distinctive ability and be- 
came known throughout the South as an effi- 
cient officer and underwriter and soon gained 
a large body of friends among the local agents 
and special agents throughout the field. 

In 1914 he was appointed assistant manager 
of the Pacific coast department at San Fran- 
cisco, and upon the retirement of Manager 
Iabj a few years later he became manager of 
that department. His success on the Pacific 
coast has shown a development of the fine 
record that he made in the Southern depart- 
ment, and he stands at the forefront of the 
underwriters and administrators in this country. 

Mr. Anderson has taken a high rank in his 
present field and he has been active and helpful 
in the promotion of all features of fire insur- 
ance. He has given great attention to matters 
connected ‘with insurance organizations, and his 
ability, industry, and wide information have 
made him highly serviceable. Recently he has 
been appointed chairman of the Pacific coast 
committee of the National Board, and also a 
member of the executive committee at New 
York of that very important national body. 

J. G. Pepper was born in Savannah, Ga., in 
1864. He early entered the important local 
agency of Harry P. Daniels, and owing to the 
great ability and high character that he ex- 
hibited, he was soon practically placed in charge 
of the agency by Mr. Daniels. This gave him 
a splendid fundamental training in the insurance 
business. 

Through his visits to the Savannah agency, 
Assistant Secretary Low became acquainted 
with Mr. Pepper and recognized how valua- 
ble he would be to the company, and Mr. Ogden 
called Mr. Pepper to the New Orleans office 
in 1884. There he occupied various positions, 
and from time to time gave very valuable ser- 
vice in the field. This enabled him to acquire 
a knowledge of all parts of the territory of the 
New Orleans center and to gain the acquaint- 
ance of a great proportion of the company’s 
agents. 

The high quality of Mr. Pepper’s services and 
his fine character caused Henry Vining Ogden, 
the resident secretary, to appoint him as deputy 
assistant secretary in 1892, Mr. Low being the 
assistant secretary at that time. Upon the ap- 
,0intment of Mr. Low to the position of secre- 
tary of the New Orleans branch, Mr. Pepper 
was promoted to the position of assistant sec- 
retary in 1896. 

Mr. Pepper has been a most important factor 
in the development of the Southern department. 
He became a prominent figure in Southern un- 
derwriting, and his exceptional information and 
ability have given him a very high and influ- 
ential position. He has been progressive and 
aggressive, not only in the service of his com- 
pany but in serving the profession generally. 
He has long been very important in the work 

of the Louisiana Fire Prevention Bureau and 
on legislative committees, and otherwise, and 
has shown marked ability at all times. He is 
well known throughout the agency field of his 
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department, and his genial manner has won a 
great number of ardent friends, not only for 
himself but for the company, and he is one 
of the most popular of the company managers. 


TriputeE to Mr. Low 


With the announcement that a well merited 
retirement as from the end of this year is to 
be accorded to Manager Clarence F. Low of 
the Southern department of the company, the 
insurance profession will lose one of its fore- 
most members, and the company a faithful and 
untiring worker. 

Mr. Low has given his company forty-one 
years of highly efficient and conscientious ser- 
vice, and to him belongs largely the depart- 
mental managerial credit for the upbuilding 


of the company’s business to its present 
enviable proportions. Mr. Low is an un- 
derwriter of the constructive type. He was 


one of the founders of the South Eastern Tariff 
Association in 1882, which was the first rating 
organization in the South, and was formed to 
meet the unprofitable situation created largely 
by the reconstruction conditions growing out 
of the Civil War. The adoption by that asso- 
ciation at its first meeting of his plan to substi- 
tute a percentage charge of the exposing rate 
instead of a flat figure, and which subsequently 
became a universal practice, was only one of his 
many contributions to the advancement of the 
interests of fire underwriters. 

He served continuously on the executive 
committee of the South Eastern Tariff Associa- 
tion since its organization, and for two years 
was honored with the presidency of that body. 

The retirement of Mr. Low will carry with it 
the severance of a band of relationship that has 
most happily existed between himself and his 
head office officials. during his tenure in office, 
and in recognition of his much appreciated 
service the board of directors, in addition to 
making the usual generous retiring allowance 
for Mr. Low, have expressed their wish that 
he accept a seat as one of the directors at New 
Orleans. This Mr. Low has, much to their 
regret, felt unable to do, because of his wish 
to escape all business cares during his period of 
rest. 

THE SPECTATOR presents with this issue a 
supplement carrying the portraits of Messrs. 
Anderson, Nottingham and Pepper. 


EASTERN UNION MEETING 
Wilfred Kurth Elected Chairman Executive 
Committee 

The Eastern Union held its regular monthly 
meeting last week. Wilfred Kurth, vice-presi- 
dent of the Home Insurance Company, was 
elected chairman of the executive committee, 
and Percival Beresford, United States manager 
of the Phoenix Assurance Company, was elected 
vice-chairman. 

The resignation of Hugh R. Loudon was ac- 
cepted. William Hare, shortly to take the 
United States management of the State Assur- 
ance Company, was elected to membership. 

The Baltimore committee reported advising 
the retention of Rule 6 and its report was 
adopted. The rule has been the subject of 
much controversy recently. 
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TWENTY-FIRST ANNUAL EDITION 


Fire Insurance Laws, Taxes 
and Fees 


A publication for the use of Fire Underwriters, containing a 


DIGEST OF STATUTORY REQUIREMENTS IN THE UNITED 
STATES AND CANADA, WITH MANY QUOTATIONS FROM 
THE STATUTES, RELATING TO FIRE INSURANCE 
MATTERS. THIS WORK ALSO EMBRACES A COM- 
PILATION OF THE COUNTY AND MUNICIPAL 
TAXES AND FEES REQUIRED IN THE VARIOUS 
STATES AND TERRITORIES. 


A Series of 


41 SUBJECT INDEXES 


aid materially in rendering this publication an exceedingly valuable 
one for quick reference. ‘Thus, for illustration, under the heading of 
“Taxes” is given a list of the States levying taxes upon fire insurance 
companies with a column showing the percentage, and another column 
stating the page of the book upqn which more detailed information 
on this subject is presented. Following the General Index and the 
Subject Indexes, appear synopses of, or quotations from, the laws 
bearing upon the below-mentioned subjects in all the States and 
Territories, and in Canada and the Canadian Provinces, the matters 
relating to each State being grouped together. The topics treated are 


as follows: 

STATE REQUIREMENTS. 
Adjusters’ Licenses Impairment 
Agents Defined Investments Prescribed 
Agents Licenses Licensed Brokers 
Annual Statements Limit on Single Risk 


Anti=Coinsurance Lloyds 
Anti=Compact Marine Insurance Require= 
Anti=Discrimination ments 
Miscellaneous 
Attorney Mutual Companies 
Calendar Preliminary Documents 


Publication 
Rate Schedules to be Filed 
Reciprocal Insurance 


Cancellation of Policy 
Capital Required 
Commissions to Non-Residents 


Deposit Reciprocal Law 
Domestic Companies Reinsurance 
Examinations Reinsurance Reserve 
Fees Resident Agents 


Semi-Annual Statements 
Standard Policy 
Taxes 


Fire Department Tax 

Fire Marshal 

Foreign Companies’ Home 
Office Statements Tax Statements 

General Penalty Valued Policy 


Calendar shows dates of chief requirements in each State. 

Data concerning Federal taxation are also given. The new laws 
and amendments enacted by Congress and the several States and 
Territorial legislatures have caused a considerable increase in the size 
of this book in the last few years. 


The general plan of ‘‘Fire Insurance Laws, Taxes and Fees”’ con- 
templates digesting the laws on the above topics in cases where there is 
no apparent ambiguity of meaning, but to quote in extenso portions of 
the statutes which are deemed to be susceptible to more than one inter- 
pretation. 


COUNTY TAXES AND FEES 
MUNICIPAL TAXES AND FEES 


Under the last two titles are listed the counties and towns known to 
require taxes or fees to be paid by fire insurance companies or their 
agents, with their respective amounts or percentages, and in many 
instances, the dates. 

The codification of the system of county and municipal taxes and 
fees is unique, having never been, in any other publication, undertaken 
for the whole country. 


FIRE INSURANCE LAWS, TAXES AND FEES 


is a handsome book of 586 pages, substantially bound. Every officer, 
department manager, and special agent of a fire insurance company 
should possess a copy of this work, which, for general purposes, is 
more than a substitute for a large library of law books. 


Sent, Express Prepaid, on Receipt of $15.00 


THE SPECTATOR COMPANY 


135 Wittiam CTREET 
NEW YORK 


CHICAGO OFFICE 
INSURANCE EXCHANGE 





HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483, 100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 











The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity 
It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 














OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the Great- 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 
to greater efforts. ~) 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 








SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 











Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one pane 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 











ERI SST ATER REESE aR ON aT 


HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 

Orders and remittances should be sent to 

THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York 
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Building Construction as Applied to.Fire Insurance 


Various Types of Construction Described and 
Safety Measures Suggested 


By C. C, Dominge 


(Continued from THE SpectATOR of last week) 


We now come to the common types of frame buildings 
which are constantly being erected in territories where the fire 
laws do not operate. We find the ground being excavated and 
the laborers are preparing to lay the footing under the founda- 
tion, on which the foundation is supported. This is an im- 
portant feature in building construction, and in its consideration 
two things are of vital importance: the first is that the bottom 
of the footing should be sufficiently below the ground level, or 
rather, below the frost line, so that the foundation will not be 
upheaved by the action of the ground due to freezing and sub- 
sequent thawing; the second is that the footing shall be suffi- 
ciently wide to carry properly the load imposed upon it. The 
load that the ground will sustain safely is called the safe bearing 
capacity of the soil and varies according to the ground on which 
it is to be placed. Footings should be concrete, although for 
the frame type of structure, stone is satisfactory if properly 
laid with good cement mortar; wooden footings may be used if 
they are entirely below the level of low water, but wood is never 
safe in places where it is alternately wet and dry. It is often 
necessary to drive piles to support a building when the soil has 
not proper bearing capacity. They are driven to a point below 
water mark and then capped with Portland cement concrete. 
These piles are frequently capped with heavy timbers. 

The masons now lay the foundation which may be either 
brick, stone, concrete blocks or concrete. In the latter case, 
wood forms are first set in place and the concrete (1 part 
cement, 214 parts sharp sand and 5 parts of coarse aggregate 
granite, trap rock or gravel) poured into them. The foundation 
will extend to the ground level or a little above. A wood sill is 
then placed on top of the foundation. The studs as well as the 
corner posts are carried from the sills continuously to the wall 
plate (usually called “plate”) at the top of the wall, and the floor 
beams of the second and third stories are carried by pieces 
2 inches by 6 inches called “ribbons,” spiked securely to the 
studs. Sometimes studs are notched out to receive the ribbons. 
The rafters extend from the plate to the ridge board, thus form- 
ing the roof frame. This type of frame construction is known 


Copyright, 1921, by The Spectator Company, New York. The above ap cg of a 
series of lectures given by Charles C. Dominge before the students of the junior 
course of the Insurance Institute of America at New York. These, with nae ng 
information concerning Inspections of Risks, will shortly be published in book form. 
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as the “balloon” frame, one of the poorest methods of construc- 
tion. The frame work is of light material, neither mortised 
nor tenoned, having continuous spaces between studs from cellar 
to garret, which act as flues for a fire. It is the cheapest type 
of construction and is a favorite with “fly-by-night” builders 
and speculators. In New York City balloon frame is permitted 
if the sheathing is diagonal. 


BRACED OR FULL FRAME CONSTRUCTION 

A better type of frame construction is known as the “braced 
or full frame.” You will note that the sill rests on the founda- 
tion wall. The corner posts extend to the wall plate and are 
securely braced. At each story timbers known as “side girts” 
and “dropped girts” are mortised in between the corner posts 
of the structure in order to support the ends of the beams. On 
these girts the studs of the outer walls are framed so that each 
story has a separate set of studs. Rafters extend from the wall 
plate to the ridge board, while in front and rear intermediate 
timbers called “queen and king posts” stiffen the frame of the 
roof extending from rafters to collar beam. It is not an easy 
matter to try and explain the difference in construction in these 
common types of frame buildings, and yet one can readily see 
that the “braced or full frame” is a much more substantial and 
permanent type of construction, in that angle braces strengthen 
the entire structure, especially against wind pressure, and the 
girts check the continuous flue effect from the sill to the plate, 
a feature entirely lacking in the balloon frame, this latter type 
being extremely difficult to “fire stop” properly. From now on, 
the above types of construction are almost similar, in that the 
floor beams, usually 2 inches by 8 inches in size are laid 16 
inches on centers and bridged for each span, resting on the sills 
or girts or ribbons, and then the floor boards are nailed to the 
floor beams. The exterior of the building is covered with 
sheathing or siding nailed to the posts and studs, which in turn 
is covered with clap boards or shingles, builders’ paper being 
inserted between the sheathing and the final outside cover. 
Where a building is to be stuccoed, the sheathing is generally 
covered with a wire meshing on furring strips, and then the 
cement applied directly to the same. The roof covering is now 
to be placed on the rafters. Wood furring strips are placed 
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at intervals and on top of these the wooden shingles are laid. 
If slate, rubber or any other type of roofing are to be used, 
the rafters must be covered with roofing before the same can 
be applied. It is not necessary to point out the great hazard 
where wooden shingles are used because everyone is familiar 
with their susceptibility to chimney sparks or flying brands from 
exposing buildings. Some building codes and underwriters for- 
bid the use of wood shingles and demand roof coverings of in- 
combustible material, such as slate, metal, tile or asbestos 
shingles, or the common tin covering. Statistics show that 
nearly 25 per cent of all fire losses in frame dwelling sections 
are due to wooden shingles. A great many thin shingles are 
used nowadays which warp from the sun and weather, thus 
affording lodging places for sparks. A new type of shingle, 
called asphalt shingle, is used to a large extent at the present 
time. There are a number of different makes and are graded 
according to thickness. The lightweight ones have a great 
tendency to warp and curl up. 

A roof with a pitch or slope of but a few degrees is called 
a flat pitch roof. A roof with a single slope, which, when 
the pitch is 30 degrees or more, is called a single pitch roof, 
a shed roof or a leanto. A roof with a double pitch is called a 
gable roof. A gambrel roof (used on barns) is a pitch roof 
having two sloping sides on each side of the ridge board. Man- 
sard roof is one in which the lower part is almost vertical in its 
slope, and the upper part is somewhat similar to a hipped roof. 
A hip roof is a gabled roof with four sides of similar pitch with 
hips terminating to ridge board. 

A type of frame construction which is a constant worry 
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BALLOON FRAME 


to the fire underwriters and fire departments is the continuous 
frame row of dwellings or business buildings. This construc- 
tion is usually typical of the ordinary balloon frame building 
except that there may be possibly ten or twelve and in some 
cases twenty buildings in a continous row with one common 
flat roof covering them all. The space between the top floor 
ceiling and the roof, which may vary from 2 feet to 5 feet, is 
entirely open, not being blocked off at division walls, and there 
is nothing whatever to prevent a fire at one end of the row from 
traveling quickly to the far end. An effective and cheap method 
to prevent this great fire hazard is to face each side of the studs 
of each building at the party wall with ordinary plaster board 
which will cut off the draft. While plaster board will prevent 
this open space, it would be better to place hollow tile between 
the studs, filling in between each tile with cement mortar; even 
ordinary wood lath and plaster is better than nothing. A fire 
once started in this concealed space is hard to locate and 
extinguish. Quite often these fires have almost entirely de- 
stroyed entire rows of these faultily constructed buildings. This 
space between the top floor ceiling and the roof is used as an 
insulation to keep the heat from directly striking the top floor 
ceiling of an apartment, and all openings into this roof space 
should be discouraged as they form “catch-alls” for rubbish, 
etc. Access to the roof should be by means of a boxed opening, 
or scuttle, directly to the roof with no openings whatever to the 
roof space. 
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INTERIOR PARTITION 


FIRE STOPS IN FRAME BUILDINGS 


Where cornices and bulkheads are placed on buildings in 
a row, these cornices are almost certain to extend across the 
party wall and form a communication between the two build- 
ings. Show windows are sometimes built continuous and there- 
by form such a communication. Incombustible draft stops 
should be placed between cornices, bulkheads and communica- 
tions as explained under “Roof Space Communications,” or 
you can cut the cornice at each party line. 


FLoor OPENINGS 

We are now coming to the most important hazard from 
a fire protection standpoint in any building, and that is open- 
ings from floor to floor. In the type of building under discus- 
sion, the walls and partitions are really open flues, and all of 
these must be eliminated by proper fire stops. Even the poor- 
est builder of frame houses knows that a fire stop is positively 
essential, and yet many buildings of this type are erected with 
this desirable feature left out. Most building codes demand 
that proper fire stops be installed. You will remember that a 
frame building starts with a sill on which vertical posts and 
studs are placed 16 inches on centers. After the building is 
erected, go into the basement and look at the first floor from 
below and you will see the lower ends of these posts and studs 
projecting below the floor boards, the latter extending only to 
the studs, thus leaving a series of vertical flues about 4 inches 
deep between the inner (lath and plaster finish) and outer 
wall covering and about 14 inches long between the studs. 
Since the outer wall extends to the foundation and the inner 
wall only to the upper side of the floor, each of these flues is 
open at the bottom between the sills and the under-side of the 
floor boards, a. distance equal to the thickness of the floor 
beams, which is about 10 inches. These flues continue to the 
girt on which the second floor beams rest and above this girt 





another series of flues commences and communicates with the 
horizontal concealed spaces in the floors between floor beams. 
All these open flues should be fire stopped with incombustible 
material, althouglf in most cases 2 inches by 4 inches wood 
members are simply nailed between the studs. Where the studs 
and floor joists rest upon the sill, the space between the ends 
of beams should be filled up solid with bricks and mortar or 
other incombustible material ; in other words, the entire spacing 
from foundation to the under-side of flooring and extending 
at least 6 inches above the floor level between the wall studs, 
should be filled in with masonry. Where interior partitions 
rest directly over each other, an open communication may exist 
between the interior of the partitions and the floor spaces be- 
low and above, and this must also be properly fire stopped. 
Where the roof adjoins the attic floor is another place in need 
of proper cut off. If the roof of piazzas adjoin a side wall of 
a frame building, it is importaut that proper fire stops be in- 
stalled, otherwise a fire in the roof of a porch will quickly 
spread throughout the entire wall of the house by means of the 
hollow outer wall of the house. Where a run of stairs is en- 
closed underneath, there is generally an open space from floor 
to floor between the enclosure and the under-side of the stairs 
and must be properly fire stopped. 

The New York Building Code states: 

Where walls are studded off, the space between the inside face of 
the wall and the studding directly over such space shall be fire-stopped 
with fireproof material for a depth of not less than four inches, securely 


supported; or the beams directly over the studded-off space shall be 
deafened with not less than four inches of fireproof material. 


VERTICAL FLUES 

We will assume that this newly built. house is now prop- 
erly fire stopped as far as all concealed flues in walls and parti- 
tions are concerned, but there are other essential vertical flues, 
such as stairways, vent, light and dumb-waiter shafts, which 
require our attention. The stairway should be enclosed in a 
shaft of incombustible material, preferably wire lath on wood 
studs covered with plaster, and a solid wood door at each open- 
ing arranged to close by means of a good spiral spring. The 
dumb-waiter should be in a similar incombustible shaft with 
at least a good solid wood door at the opening. In the case of 
vent shafts, there is a metal louvre resembling a shutter which 
must be used at the openings. Ex-Chief Croker of the New 
York Fire Department, at a large frame tenement fire about a 
dozen years ago, first complimented one of the firemen for 
saving the lives of several people in the house, and then severely 
reprimanded him for leaving some of the apartment doors open 
as he passed through the smoke-filled hallway. The closing of 
a door prevents the entrance of fresh air which would furnish 
a supply of oxygen necessary to combustion, and the object in 
telling you this little episodé is merely to emphasize the im- 
portance of having some self-closing device, such as a spiral 
spring or a weight on a doorway or other floor opening, in order 
to keep them closed at all times. 

Even a well constructed building would be of little value 
here in this part of the country unless some safe method of 
heating were devised. We shall not attempt to go into the 
details regarding chimney construction, but refer you to the 
illustration, except to say that all we require is that an 8-inch 
common brick flue be built with a brick hearth and properly 





laid header and trimmer beams. 


entirely of incombustible material. 


Great care must be exercised 
so that the space left between chimney and header beams be 
In the case of dwellings 
where only low-pressure boilers, or stoves, are used, a 4-inch 
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brick, tile-lined flue is sufficient. The most common fault found 
in chimney construction is that of extending floor beams into 
the walls of the chimney. 

(Another article by C. C. Dominge willappear next week.) 
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Full Coverage Necessary if Insurance is to 
Serve Public as it Should 


By Wa ter G. CowLes 


Vice-President, The Travelers Insurance Co. 


[Extracts from a recent address before the Insurance 
Society of New York] 

I have chosen a question as my text—‘‘What 
is the matter with the automobiles?’ The ques- 
tion is more susceptible to answer than the situ- 
ation is to ari immediately effective remedy. In 
the early days the companies undertook these 
lines with some hesitation and only after con- 
siderable effort at forecasting results. Experi- 
ence has shown that there is a difference be- 
tween “results” and “consequences.” It is said 
that “results” are what you expect, and “conse- 
quences” are what you get. 

Automobile lines naturally divide themselves 
into two classes: First, that having to do with the 
destruction, damage or loss of the policyholder’s 
automobile. This would include fire, marine, 
theft, collision and perhaps several collateral 
lines of the same character. For the sake of a 
simple name to use with general reference to 
this class, I shall take the liberty of employing 
the expression “property loss,” with the under- 
standing that it may for our temporary pur- 
poses include the entire class. Second, that hay- 
ing to do with injuries to, or deaths of, per- 
sons, and also injury to property other than 
that of the policyholder. This class would in- 
clude public liability for personal injury and 
property damage, as well as the losses incurred 
in the life and accident lines which result from 
the operation and use of automobiles. For the 
purpose of simple reference, let us call all this 
“casualty.” 

At the outset we find that the casualty under- 
writer is called upon to deal with a triangular 
situation. A policy of insurance ordinarily 
names but two parties—the policyholder and the 
company; but the peculiar mobility of the auto- 
mobile and the fact that it uses our highways 
bring in a third party in interest, which is the 
public. The public is entitled to some protec- 
tion, and companies undertaking the automobile 
hazard cannot disregard unreasonably the moral 
obligation which falls upon them to undertake 

their risks in such a manner as to properly 
serve the public as a matter of good business 
sagacity as well as morality. If we cannot do 
it, other means will be proposed to the disadvan- 
tage of insurance. Insurance companies are big 
enough and broad enough to recognize these 
conditions. Those who undertake these risks 
know that the public is suffering particularly 
for some sort of protection, while it fails to get 


it from the governmental sources from which 
it might be expected. 

In most of the States we have a system of 
licensing. Cars are registered, and drivers are 
licensed. Licensing authorities are substantially 
without information with which to check up ap- 
plicants as to their moral or physical fitness. 
Requirements, if any, are nominal and ineffec- 
tive. The system affords no protection what- 
ever to the public. Before a man can get a 
license to operate a locomotive engine, a long 
apprenticeship is required. In navigation by 
steam there are also requirements calculated to 
develop the fitness of an individual to be licensed 
to run an engine. If we take even one of the 
smaller pleasure yachts, used exclusively by the 
owner as a personal fad and never engaged in 
carrying passengers, we find that no one can 
obtain a license as a marine engineer until he 
has served at least two years in the engine room 
of a steam vessel. 

In a few States there is a requirement for 
some sort of an examination before an automo- 
bile driver is first licensed. Thereafter the 
license may be renewed from year to year with- 
out examination, and there are countless drivers 
in every State who have never been examined 


at all—who have given no evidence whatever’ 


of their fitness; and as to all these licensed men, 
practically no effort is made anywhere to see 
that a man, once believed to be fit, continues to 
remain fit. 

Punishment for convicted offenders is not 
always as convincing as it should be. We prop- 
erly hesitate to punish the purely unfortunate, 
whatever he has done, but we should never 
hesitate to punish most severely the willful or 
persistent offender, suiting the punishment to the 
enormity of his act rather than its ‘accidental 
results. 

The traffic policeman is useful, but his circle 
of influence is very limited, and his number piti- 
fully small. This makes the fair undertaking 
of the insurance companies, which wish to do 
their duty, more difficult than it might other- 
wise be. As a result, we turn to the moral 
hazard for which the laws make no practical 
provision, and yet which is of the utmost im- 
portance to automobile insurance of either class. 
Of that moral hazard all insurance companies 
must devise some method for obtaining what is 
known by the moving picture camera men as a 
“close up.” 

I have mentioned the practical absence of 
convincing punishment for an offending auto- 
mobile driver who through reprehensible con- 
duct has caused an injury, or, failing in that, 
has put a large number of people in actual 
jeopardy. This statement should be modified to 
a degree. There is a form of punishment which 
is becoming more and more common and which 
takes the form of allowing the recovery of ex- 
orbitant verdicts in personal injury claims. 
Unfortunately, in too many instances, this pun- 
ishment is inflicted on the insurance company 
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rather than the real culprit. Large insurance 
limits are available almost for the asking, and 
punishment, in so far as it takes this form, does 
not serve as a deterrent, nor in any way tend 
to improve the moral aspects of automobile 
drivers as a rule. 

Insurance companies have openly been 
charged with writing their business carelessly, 
with little or no regard for moral hazard. 
The necessity for improving underwriting meth- 
ods in this respect is too apparent to require 
comment. All will agree that in all lines of 
insurance of this character the moral hazard is 
by far the most important element. Leaving 
other elements aside, the question naturally is 
what can properly be done by the insurance 
companies to improve their view of the moral 
hazard and protect their undertakings accord- 
ingly ? 

I presume everyone in my audience would 
have many useful ideas along this line. That 
a good working plan is necessary cannot be 
auestioned, but I think it would be inappropriate 
to attempt to develop the details of such a plan 
to anything approaching completion in the 
course of a public talk like this, where only 
suggestions could be made and partial ideas 
worked out. Such things should be conducted 
at the conference table, where the ideas of 
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many can be immediately brought together, 
carefully considered, and treated upon their 
merits. 

Nor shall I devote any considerable time to 
the consideration of premiums. Increasing pre- 
miums beyond a certain point is universally ac- 
complished at the expense of selection. Auto- 
mobiles at present are great premium producers. 
Whether premiums have reached the saturation 
point or not I shall not undertake to say, but 
personally I could not recommend in connection 
with the lines with which I am familiar any 
substantial increase in premuims at present, ex- 
cept as a very last resort. Premium adjust- 
ments between classes and lines are doubtless 
all right within limits, but general premium in- 
crease will not, in my judgment, reduce’ the 
ratio of loss to premium. I feel quite con- 
vinced that the result would be a selection 
against the companies with a reducing premium 
volume without corresponding reduction of loss. 
The thing we need most is not a premium which 
is more elastic, but one which is more adhesive. 

I shall devote my time to the task of calling 
attention to a few other things which I think 
should not pe done. The first thing which is 
likely to occur to the casual thinker is restricted 
insurance, carrying conditions and limitations 
which render the insurance of little avail either 
to the policyholder or to the public. 

There has been some effort made in several 
localities to introduce into automobile ‘casualty 
underwriting a somewhat extended number of 
conditions under which the protection of the 
policy shall not be available to the policyholder. 
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Under present practice, speaking broadly, the 
casualty policies practically contain but two 
conditions of this character. One is that the 
automobile shall not be used in race or com- 
petitive speed trial; and the other is that it 
shall not be driven by a young person under the 
age permitted by law, or in any event under the 
age of sixteen years. , 


AUTOMOBILES CRIME WEAPONS 


The automobile appears to be growing in 
popularity as a convenient and useful instru- 
ment for the commission of crime. We hear of 
it in connection with murders, robberies, hold- 
ups, abductions, rum running, etc. Of course, 
there is a point at which public policy will call 
a halt, and even if companies were willing to 
undertake automobile hazards under these cir- 
cumstances, public policy would scarcely permit 
it; particularly if the accident was directly due 
to the illegal use for purely criminal purposes. 


3ut I submit with considerable confidence that’ 


public policy should control rather than a hard- 
and-fast contract limitation. A man who would 
at any time use his car, or permits its use, for 
criminal purposes, should neither be licensed 
nor insured. He is just as bad a risk every 
day as he is upon the particular occasions when 
actually committing a crime. Since licensing 
authorities have failed to meet the requirement, 
insurance companies must do it. 

Illegal use may mean a great many things. It 
means more than use for the commission of a 
crime, but even so expressed it goes too far. 
There is a vast difference between the illegal use 
of an automobile as an instrument for the ac- 
complishment of a hold-up or robbery and the 
momentary illegal use which results when the 
automobile is driven for a short distance on the 
wrong side of the highway. 

It is generally conceded by those who advo- 
cate this limitation that this illegal use must 
be with the knowledge or consent of the owner, 
who is the policyholder; that is, the policy 
would not be violated if the owner’s car was 
used in this manner without his knowledge and 
the same conditions resulted. Thus the hazard 
remains the same and the exclusion is available 
only upon proof of the owner’s knowledge, 
which is difficult, and the courts might well 
say that the company had set up its own test of 
public policy. It is wiser to be silent. 

I feel disposed to contend that illegal use, be- 
ing in my judgment incapable of a sufficiently 
accurate definition to permit it to be used as a 
precise policy exclusion, should be left out of 
the policy entirely and be governed by principles 
of public policy as laid down by the courts 
where that relief is available. It might be in- 
frequent, but we must find some way other than 
by exclusion to reach it. The courts will not 
permit a man who was actually using his in- 
sured automobile, or allowing it to be used, for 
the commission of a heinous and provable 
grime, to obtain indemnity in the event of injury 
or loss due to that use. We are quite unable to 
foresee all conditions which are likely to arise. 
Words which form a limitation are quite too 
inelastic, while courts in their consideration of 
questions of public policy find many opportu- 
nities to fit their decisions to the particular con- 
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No court 
decision could be conceived which would be ap- 
plicable to all the varying conditions which we 


ditions under observation at the time. 


encounter even in one form of illegal use. The 
question is whether, in a given case, under all 
the circumstances of that case, the offense 
against public policy outweighs the claim of the 
same public to reasonable protection in the use 
of the highways. 

I have noticed of late in reviewing cases that 
intoxication is by no means infrequent. We find 
it not only with the owner who drives his own 
car or rides in it, but with the employee who 
drives his employer’s truck or perhaps his pri- 
vate car. He takes on his load before he 
starts. He has no opportunity to acquire it by 
any progressive process, and the result is gross 
incompetency. 

There are a good many ways in which in- 
toxication can be viewed. It is generally recog- 
nized that intoxication is a difficult thing to 
prove, particularly in a civil action. The all- 
important question is not the intoxication itself, 
but the result, and whether or not the condition 
produced the result, thereby injecting the ques- 
tion of public policy, which, in cases sufficiently 
exaggerated, would outweigh the interests of 
the public, as represented by the claimant, and 
deny to the policyholder his protection. 

It is true that in this view of the case it 
would be only exaggerated cases with a direct 
connection between the intoxication of ‘the 
policyholder, or the person driving with the 
policyholder’s consent, and the accident itself, 
which would bring about any relief for the in- 
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surance companies, but I am bold to assert that 
this is all the relief to which the insurance com- 
panies are fairly entitled if they have due regard 
for their moral obligation. 

Another prominent suggestion is that pro- 
tection should be denied where the ownership 
of the car is conditional, or the car is only partly 
paid for; that is, encumbered in any way. I 
realize that this feature has a,double bearing. 
In the lines which I have classed as property 
loss there is always a question of the true 
value of the insurable interest which should 
for obvious reasons be limited to the actual in- 
terest of the policyholder in the thing insured. 
When it comes to the casualty class, I feel that 


such a condition as this serves actually no pur-, 


pose. I presume it is introduced as an at- 
tempted measure of moral hazard. I certainly 
have no knowledge as a result of a long ex- 
perience with this line which would justify me 
in the conclusion that a man who has bought 
his car upon the instalment plan presents any 
lower degree of moral hazard, other conditicns 
heing the same, than the man who has paid for 
his car in full. In fact, under some circum- 
stances the man whose car is paid for in full 
and is free from encumbrances might present a 
much less desirable moral hazard than the man 
who had only made one or perhaps several pay- 
ments on account and still owed a balance on the 
purchase price. 

It is reported that a great many men are 
borrowing money, sometimes mortgaging their 
homes, on other occasions at the bank by the 
deposit of collateral, I presume, or perhaps 
upon their life insurance policies, ahd with that 
money they are buying and paying for cars. 
Generally speaking, I should think such a situa- 
tion presented a greater moral hazard, so far as 
the property loss class is concerned at least. It 
is easy to conceive that a man possessed of little 
means who has gotten together enough collateral 
to permit him to borrow money to buy a car 
might find himself pinched, and in his effort to 
save his collateral bring about the destruction 
of his car and the presentaticn of his claim for 
that purpose. 

| presume we have all known a great many 
persons who presented cases of the very best 
moral hazard who had bought cars upon the in- 
stalment plan. They may have been injudicious, 
hut taking them by and large I should say that 
as a class they would be less productive as 
claimants than those who have mortgaged their 
limited possessions or their uncertain future for 
the purpose of paying for a car. Whatever 
effect these conditions may have upon the class 
which we call property loss, the desirability of 

h limitation in the casualty class cannot, in 

judgment, be established. 


Tue Morat HaAzarp 


Under present conditions almost anyone with 
fifty dollars available can buy some sort of a 
ar and proceed to operate it on the highway. 
t would seem to me that the condition men- 
tioned has no direct bearing upon the moral 
hazard. That is, the moral hazard is determined 
otherwise, or should be determined without 


much regard to this condition, but with great 
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regard for that element of personal equation 
which enters into every automobile risk. 

A young man who has injudiciously but with 
good intentions bought an inexpensive automo- 
bile upon the instalment plan and is unfortunate 
enough to have an accident because of lack of 
skill as a driver, or for some other reason 
which is not fairly chargeable as reckless use, 
is in a most difficult situation. 

Driving a car without a license is proposed as 
another exception, and in this instance par- 
ticularly for the casualty lines. What is there 
about a risk when a car is temporarily, or even 
permanently, driven without a license which 
makes it any more serious than the risk of one 
who has gone through the perfunctory process of 
obtaining a license, assuming the moral hazard 
in a broad sense in each case to be the same? 

It has been proposed to exclude guests riding 
in the automobile, and particularly members of 
the policyholder’s family. Why this is limited 
to those riding in the automobile is not ap- 
parent. It is a well-known fact that this is a 
source from which we receive a good many 
claims, particularly for personal injury, and it 
may doubtless be said without injustice that 
most of these claims present elements of fraud. 
The injury may be genuine, but it is often very 
evident ‘that the claim would ‘not have been 
made except for the existence of insurance. In 
one aspect there is no sound reason why a 
guest who, while riding in an antomobile, has 
received an injury due to negligence of the 
owner or his authorized driver, should not be 
entitled to damages, but the trouble is that most 
of these cases present elements of collusion be- 
tween the claimant and the policyholder, to the 
disadvantage of the insurance company. 

It is my general belief that cases of this char- 
acter should be tried out in the courts and that 
such a practice, if universally adopted, would of 
itself serve as a considerable deterrent. As a 
rule, cases of this class are limited to certain 
kinds of people who seem to be particularly 
prolific claim makers. I believe there are 
people in large numbers in our communities who 
would scorn to make a claim simply because 
there was insurance, and yet there are many who 
do, and the treatment of the situation is not 
apparent. 

I should not hesitate in saying that if this 
exclusion were written into the policies it should 
not apply to guests, because while a guest might 
hesitate to make a claim which would result in 
actual loss to the host to whom the guest felt 
indebted, given a case where the host is guilty 
of culpable negligence, there is no reason why 
the social embarrassments should serve to deny 
to the injured a proper remedy. 

When it comes to members of the family the 
situation is slightly different, but the first in- 
quiry which presents itself is, who would be 
included in the expression “member of family” 
or whatever expression might be chosen to effect 
the exclusion? A member of the family ordi- 
narily means one resident in the household of 
the policyholder, although it is not universally 
so defined. A son, for example, would be a 
membér of the family so long as he lived at 
home, and perhaps would cease to be when he 
married and established his own home. How- 





ai 


ever, the relation would be the same, and the 


moral objection, if any, would exist quite as 
fully. Then how shall we handl&% the son’s wife, 
or the son’s children? Grandchildren, not living 
at home, would hardly be regarded as members 
of the family, while they are unquestionably 
blood relations. If we exclude relatives and 
members of family, why not close personal 
friends whose collusion with the policyholder is 
quite as likely—perhaps even more so? Some 
people would plan a fraud with a personal 
friend much more freely than with a relative. 

I am willing to admit that there are some 
reasons going to support this form of exclusion, 
those reasons generally being founded upon the 
evident collusion which usually exists between 
the claimant and the policyholder. Yet, on the 
other hand, there are many genuine cases of this 
character. As a rule, of course, the passengers 
in the car, of which the injured is one, are the 
only witnesses, and defense against such a case 
is practically impossible. If this should be con- 
sidered at all, the extent to which the exclusion 
should go would be a question of most crucial 
importance. I have a feeling that this condi- 
tion can be reached from another direction 
without violating the integrity and broad pur- 
poses of an insurance contract. 

Upon a critical examination of experience, I 
doubt if any comparatively serious source of 
loss will be found in any of these so-called 
special hazards, or all of them taken together. 
That there have been losses due to these causes 
cannot be questioned, but I think we must seek 
means other than exclusion if we would find a 
true remedy not inconsistent with the profes- 
sions of the insurance companies and the rea- 
sonable expectations of the public. 

The trouble with these and all other exclu- 
sions is that it is the occasional case which 
comes to the notice of those high in manage- 
ment which attracts attention, while the thou- 
sands upon thousands of cases which pass in the 
ordinary course attract no attention. The occa- 
sional case becomes exaggerated and the sug- 
gested remedy is a pure evasion. All of these 
proposed exclusions will be called evasions, and 
justly so. 

These are some of the points advocated by 
those who would limit the scope of the. insur- 
ance, thereby reducing its availability to the 
policyholder and its collateral availability to 
the public. I trust I shall not be regarded as a 
reckless underwriter when I advocate the elimi- 
nation of all or nearly all these proposed ex- 
clusions. I am afraid they offer a criticism of 
the business of insurance as privately conducted. 
An insurance policy has furnished material for 
the joke writer for many years. From that 
source we obtain the assertion that an insurance 
policy ranks high in literature because every 
time you read it you get a new idea. 
not make these things come true. 

I hate to see the great institution of insur- 
ance take the cheap and easy course of writing 
into policies Sweeping restrictions, calculated to 
work injustice in many cases, because I fear that 
the easy way will prove far from the best way, 
and will only add to the existing criticisms re- 
specting the insurance business. Companies are 

incurring losses which they should never be 


We must 











called upon to pay, but to transfer the burden 
without regard to universal justice to the policy- 
holder, or to the public so far as it is interested, 
is not a procedure likely to save the companies 
and the business of insurance generally from 
serious criticism. 

We have been giving our attention almost ex- 
clusively to the policyholder as the source of 
loss, and have not considered the claimant. 
There is undoubtedly a large class of claimants 
whom we should be glad to exclude if we could. 
Perhaps the ordinary claimant who is con- 
sidered unfair in his demands can be success- 
fully handled through the courts, but this state- 


ment applies particularly to personal injury | 


cases. Collision and property damage cases 
present abundant opportunities for unfair claim 
making, and I should not be surprised to learn 
that the same thing is true of fire and theft 
losses. 

Using collision claims as an illustration of all 
the others, the first thing which happens in far 
too many such claims is that the claimant in- 
sists that the repair work be done by a repair- 
man of his own choice. He claims he will not 
allow his car to be repaired by some repairman 
chosen by the insurance company. The favored 
repairman, who feels that he owes his job to 
the owner of the car, will in most instances do 
all he can to favor that owner by giving him not 
only an elaborate job as respects repairs made 
necessary by the accident, but will also include 
a general overhauling of the car and the repair 
or replacement of parts of the car which have 
simply become worn by use, their condition be- 
ing in no way due to the accident. An insurance 
repair job is pretty generally a signal for a 
general overhauling of the car. In many in- 
stances, when these jobs reach the repairman 
there is a tag put on the car upon which there 
is prominently printed or written “insurance 
job,” which seems to be a signal to everybody 
to make it as expensive as possible. 

On the whole, the repairman is a greater 
menace to the automobile lines with which he 
comes in contact than any other single element 
in those lines. I am afraid he cannot be ex- 
cluded; I do believe, however, that he can be 
materially improved. It has already become 
necessary that insurance companies should ex- 
ercise the right which they possess to state 
where and how a car shall be repaired, or as an 
alternative make a fair estimate of the cost of 
repair and settle with the claimant upon that 
basis. We are permitting altogether too much 
repair work to be done at the place and in the 
manner chosen by the claimant. Means for rea- 
sonably correcting this abuse are not difficult 
to determine. 

Material increase in premiums would not, in 
my judgment, accomplish the desired result. 
A reduction of loss by proper methods seems 
to be practically the only alternative. Are 
those methods available? Is it possible to so 
improve underwriting methods by obtaining 
better and closer observation of-each individual 
risk, either at the time of writing or during 
its subsequent history, that losses may be re- 
duced while individual premium cost may be 
continued without substantial increase? I am 
bound to say that I believe it is. I believe that 
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all lines of insurance, after first considering the 
needs of the particular line among its own un- 
derwriters, should join all other interested lines 
around the conference table and bring about by 
wise and effective means a condition which 
will save the automobile lines from the pro- 
hibited list; which will save insurance from the 
further criticism that its undertakings are a 
farce; and which will demonstrate the true 
value of a properly conducted and conserved 
business, at the same time proving the claims of 
insurance to the position which its advocates be- 
lieve it already occupies. 

I really believe we can make automobile in- 
surance even more valuable than it is now, 
while the result will be more profitable. If that 
is at all possible of accomplishment, how much 
better it will be than to try hopelessly to reach 
such a result by means of policy exclusions or 
substantial premium increases. 

I have a picture in my mind of a condition 
under which the possession of a policy of auto- 
mobile insurance in any line in a reputable stock 
insurance company will be a clean bill of 
health and a certificate of good moral character 
for the policyholder. I believe the close-up view 
of the moral hazard which we need, and which 
the peculiar nature of the risk and its small 
individual units make difficult, is possible with- 
out serious relative expense. I believe no policy 
of insurance should be issued unless there goes 
with it to the policyholder a well-considered 
notice to the effect that the loss history and 
the story of moral hazard as developed by~the 
actual carrying of the risk shall remain the 
property of the insurance company, with the 
privilege to use it publicly in such manner and 
to such extent as it may desire. I believe that 
centralized records can be established in which 
all carriers, however interested, may join, 
through which risks can be cleared as respects 


.moral hazard and loss experience, so that a case 


of bad moral hazard or criticizable loss cannot 
exist and the person responsible for it obtain in- 
surance of any kind, anywhere, at least until he 
has duly. expiated his offense. I believe such a 
list of the undesirables would be sustained as 
proper by the courts in the interest of public 
safety; that it would be hailed with delight by 
the licensing authorities as a first effort to estab- 
lish data by which applicants could be checked. 
It would be hailed with pleasure by that large 
class of automobile owners who are actuated by 
the very highest moral principles, and who are 
now cailed upon improperly to contribute pre- 
miums to pay the losses of those who under no 
circumstances are entitled to insurance. 


. 
Coal Mine Deaths Decrease 

As the result of accidents in and about the 
coal mines of the country, 167 men lost their 
lives during October, according to reports re- 
ceived by the United States Bureau of Mines 
from the various State mine inspectors. This 
represents a decrease of twenty-seven fatalities, 
or about 14 per cent, from the coal mine fatality 
record for October, 1920, in which 194 men 
were killed. Based upon an estimated output of 
51,321,000 short tons in October, Ig21, the 
fatality rate is 3.25 per million tons produced. 
The corresponding rate for October, 1920, was 
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3.22, and the production of coal was 60,200,000 
tons. The production of coal during October, 
1921, represents a decrease of I5 per cent. 





BEFORE THE COURTS 








Not Responsible for Injuries to Friend in 
Car 


_ That an owner of an automobile is not liable 
for damages to a guest whom he has invited to 
ride with him was the opinion of the Wisconsin 
Supreme Court recently in the case of O’Shea 
vs. John L. Lavoy. 

Dennis O’Shea, a man seventy-two years old, 
with some other relatives, was taken by his 
son-in-law, John L. Lavoy, on a trip from 
Marinette to Norway, Mich. On the way a 
front spring broke, a fender of the car dropped 
down, pinning the steering gear, and resulted in 
a tip over an embankment. A verdict for $4997 
was awarded O’Shea. An appeal was taken on 
the ground that the agent of the insurance com- 
pany was brought on the stand. Lavoy appealed. 

“It is an act of kindness and consideration,” 
said Justice Owen, speaking for the court, “for 
the owner of a car to lend its comfort and 
pleasure through an invitation extended to his 
less fortunate neighbor for a ride in the coun- 
try, to join a picnic party, or to enjoy an evening 
at the theater in the nearby city. This is a species 
of hospitality which should be encouraged 
rather than discouraged, and the law should not 
couple with this friendly act a duty which makes 
its exercise an unreasonable hazard.” 


* * 


Cannot Plead Contributory Negligence 

A railroad company whose engine set fire to 
a motor truck cannot plead contributory neg- 
ligence on the part of the truck owner when it 
has to pay the insurance on the truck. Park 
Hetzel started from Lawrence to a nearby town 
with a truck load of household goods. The road 
rms along the railroad track for many miles. 
The load of goods was set on fire by a spark 
from an engine. The goods and truck were 
both burned. The St. Paul Fire and Marine 
had written the policy on the truck, and after 
the fire paid the loss in full and then brought 
suit against the railroad company to collect 
the amount of the loss under the subrogation 
law. 

_ The case has just been décided by the Kansas 
Supreme Court and the appeal of the railroad 
company was dismissed and it was ordered to 
‘y the claim of the insurance company for the 
loss. The railroad company had contended that 
the driver of the truck had been negligent in 
not watching his load of goods to see that no 
sparks set it on fire. The court ruled that a 
d-iver who used ordinary care in the handling 
of his truck and load was entitled to protection 
to some extent against loss caused by sparks 
from an engine. ‘ 

* Ok Ok 
Double Indemnity on Public Carrier 

An interesting lawsuit is being tried in Chero- 
kee county, Ohio. The Cloverleaf Casualty 
Company wrote an accident policy for Charles 
I}. Keiter, a barber of Columbus. He went io 
Parsons one day, and on the return home claizs 
that a cinder got into his eye and so infected it 
that he was unable to use his eyes in his business 
for a period of fourteen months. 

The policy contained the usual double indem- 
nity clause for being a passenger on a public 
conveyance, and Keiter claimed $200 a month 
indemnity for the loss of the use of his eyes 
and being unable to work for fourteen months. 
The company refused to pay the claim on the 
ground that Keitér did not get any cinder in 
his eye, but had contracted a cataract, for which 
the company was not liable. 
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SICKNESS IN BRITAIN 


Interesting Statistics Issued by 
Health Ministry 


GROWTH OF A. & H. BUSINESS 


Old Passenger Assurance Company Still 
Doing Well 
[From-Our London Correspondent] 

The subject of sickness insurance in view of 
its association with the modern personal acci- 
dent policy tends to assume increasing impor- 
tance. The practice of personal accident insur- 
ance has indeed sustained many changes, and 
in England first came into prominence coinci- 
dently with the early days of railway traveling. 

Between 1845 and 1850 there appear to have 
been nearly a dozen companies projected for 
the purpose of transacting casualty insurance 
and having the word “Railway” prominently 
displayed in the title adopted. Of these, the 
famous Railway Passengers Assurance Com- 
pany (now associated with the powerful North 
British and Mercantile Insurance Company) 
was apparently the only one to become com- 
pletely founded. This veteran office still con- 
tinues its successful career—a notable and vigor- 
ous survival from less strenuous times—and it 
is interesting to recall that its operations 
were at first limited to insuring against railway 
casualties, although before very long it en- 
larged its program to all accidents. 

About 1890 one of the small casualty com- 
panies extended its accident policies to include 
weekly compensation in respect to a few of the 
better known infectious diseases. From this 
much followed. The scheme was soon adopted 
by larger offices, and by the close of last century 
was firmly rooted in the accident insurance 
world—with many variations. To-day there is 
an almost endless variety of forms of contract 
upon the market. Policies are, for instance, 
obtainable covering (1) railway accidents only, 
(2) accidents from all causes, (3) all accidents 
and certain scheduled illnesses (the list of com- 
plaints running up, in some cases, to fifty or 
even more), (4) all accidents and all sickness ; 
and the last-named policies are divisible as be- 
{ween annual contracts renewable at the option 
of the company, and permanent contracts renew- 
able at the option of the person insured until an 
agreed age has been reached, and not infre- 
quently carrying old age benefits. 

From the foregoing it follows that statistics 
dealing with diseases have acquired a certain 
value to the insurance world. In this connection 
it is to be noted with satisfaction that the 
Ministry of Health has just published a very 
full report giving statistics of the incidence of 
notifiable diseases in each sanitary district in 

‘ngland and Wales during the year 1920, and 
‘ompiled in the General Register Office from 
returns supplied by medical officers of health. 
\loreover, there are many informative compari- 
sons with the records of previous years, in some 
instance periods of as long as nine to ten years 
being laid under contribution. 

The following useful table gives the total 
tumber of cases (excluding those among sailors 
and soldiers) of the chief notifiable diseases in 
England and Wales during 1920: 
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FIRE INSURANCE COURSE 


Lecture Arranged by Brooklyn Brokers 
Association 

The Brooklyn Brokers Association has started 
a three-year course in fire insurance. The 
meetings are being held at 51 Clark street, 
Brooklyn, and the program follows: 

January 3, 10, 17 and 24, “Building Construc- 
tion,” Carroll C. Dominge; January 1, Febru- 
ary 7 and 14, “Fire Insurance Contract—The 
Policy,” Julian Lucas, Jr.; February 28, March 
7 and 14, “Common Fire Hazards,” with intro- 
duction to, course in hazards, George S. Jami- 
son; March 21 and 28, ‘Fire Prevention and 
Fire Protection—Elementary Principles,” Walter 
J. Mosenthal; April 4 and 11, “Woodworking 
Industries,” T. C. B. Snell; April 18, “Bakeries,” 
Frank A. Cantwell; April 25, “Candy Fac- 
tories,” Walter L. Clarke; May 2 and 9, “Cor- 
respondence,” speaker to be announced later. 

Stuyvesant Upheld by Supreme Court 

A decision affirming judgment in favor of 
the defendant has just been handed down in the 
United States Supreme Court of Appeals in the 
case of Park & Pollard Company vs. Stuy- 
vesant Insurance Company. This disposes of 
one of three actions instituted to recover under 
fire policies issued by the Stuyvesant and the 
Industrial Fire, which risks were reinsured by 
the Insurance Company of the State of Penn- 
sylvania. 

The Park & Pollard Company was repre- 
sented by William Otis Badger, Jr., and Joseph 
Thurlow Weed. 


Utah Insurance Agents Elect P. S. W. 
Ramsden 
The Utah State Association of Insurance 


Agents in their annual meeting at the Hotel 
Utah, Salt Lake City, reelected George J. 
Kelly of Ogden as president. P. S. W. Rams- 
den of Salt Lake City was chosen secretary. 
Willard Done, former State Insurance Com- 
missioner, delivered the principal address, which 
was on “Organization,” arguing that the busi- 
ness that does not organize is doomed. 








No. of Cases Rate per 1060 


DISEASE Notified of Population 
Tuberculosis (pulmonary)... 61,655 1.65 
Tuberculosis (other forms).. 15,851 0.42 
SBA ig «8 sre o:0rac8 widietiore’s 263 0.01 
epRUS SOVCE ficewcnenescs 3 0.00 
Santlet HAVES. «6 diadececucwe 119,490 3.19 
WANN) ae oe ars o'c oe oe sae 69,481 1.86 
Palen TOVEE. Soicre Haceeeucs 3,109 0.08 
;Comtinned fever .....s6s00% 35 0.00 
Relapsine fever ...vecsceee 7 0.00 
Puerperal fever ......s.« 2,898 0.08 
SURRRIOIOREME is ah ee balan ae’ 16,051 0.438 
Cerebro-spinal fever........ 583 0.02 
POnOMVGUUIS: <4 6 ba0iccdvese 293 0.01 
WISN ac oceans eachandoas 3 0.00 
Ophthalmia neonatorum..... 10,304 *10.76 
Encephalitis-lethargica ..... 890 0.02 
Polio-encephalitis .......... 36 0.00 
PROCMGIE SOGER h.cierais-c Se. lemae 39 0.00 
UMP OEG Neg ocd now dine cede ds 1,353 0.04 
Malaria (contracted in Eng- 

EMME NE a a ols ace aden awe 32 0.00 
PHI@CNEOIVIG 6 .<2'0: 2% ¢ nua S cca ais 88,859 1.04 


* Rate per 1000 births, 

Of the above, the following cases (being 
chiefly cases of imported disease) were, it is 
pointed out, notified to port sanitary authorities: 
Smallpox, 20; scarlet fever, 45; diphtheria, 74; 
enteric fever, 113; erysipelas, 22; typhus, 2; 
cerebro-spinal fever, 2; pulmonary tuberculosis, 
187; tuberculosis (other forms), 8; plague, 2; 
dysentery, 84; pneumonia, 174. 
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SALESMAN’S SAMPLES 


Should Be Insured Against Trans- 
portation Hazards 


CHANCE FOR LIVE WIRE AGENTS 


Coverage Effective on Merchandise Until 
it is Returned 

When the traveling salesman packs his trunks 
for a turn about the circle, he loads them with 
samples of the goods in which his house deals. 
It may be shoes or women’s wear, fur goods 
or toilet articles, silk goods or drugs that go 
into his capacious sample cases, but whatever 
the nature of the goods they are much too 
valuable to be exposed to all the hazards of the 
road without insurance that will cover them 
while in transit. 

Goods on the owner’s premises are seldom 
without the protection of fire insurance, at 
least. They should also be insured while on 
the road, where there is even more danger of 
loss through fire and transportation perils. 

When, as not infrequently happens, a sales- 
man’s consignment of samples is burned or de- 
stroyed in transit somewhere on the road, a loss 
occurs that might just as well have been cov- 
ered by insurance. The goods are no less 
valuable than those on the owner’s shelves, and 
the loss is no less real because the goods hap- 
pened to be in a salesman’s sample trunk at the 
time, instead of on the owner’s premises. Un- 
less he has already had such a loss, this may 
never have occurred to him. 

With a large staff of salesmen out on the 
road most of the time, manufacturers and whole- 
salers cannot afford to overlook the aggregate 
value of their samples, and the unusual hazards 
to which they are exposed while away from 
their premises. The samples carried by ten 
salesmen will usually run into real money. 
Need we say more to convince you that there is 
a profitable field for the sale of salesmen’s 
samples floater policies wherever there are 
manufacturers, wholesalers, retailers, jobbers 
or other dealers who employ traveling salesmen ? 
Are we wrong in believing that it will take 
comparatively little persuasion to sell one of 
these policies to the prospect, once he has been 
located ? 

This form of protection is not as wel! known 
as it deserves to be. The Automobile Insurance 
Company is one of the few companies issuing a 
salesmen’s samples floater. A®tna-izers there- 
fore have a splendid chance to pick up a nice 
volume of this business. Are you taking ad- 
vantage of the opportunity to write it? Every 
multiple line 7Ztna-izer should go over his list 
of policyholders and make up a list of those 
who ought to carry this class of insurance. If 
you don’t sell it to your policyholders, the agent 
of some other company: may come along and, 
using this line as an entering wedge, get some 
of your other business away from you. 

The coverage provided by our salesmen’s 
samples floater is designed to apply to samples 
of merchandise from the time the goods leave 
the owner’s premises to the time they are re- 
turned, whether in charge or control of the as- 
sured or his traveling representatives. It in- 
sures against any and all risks and perils of 
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TWO ATTRACTIVE ACCIDENT LEAFLETS 


For the use of accident and health insurance men, The 
Spectator Company recently published two new leaflets bris- 
tling with points for accident solicitors, designed to induce 
prospects to purchase protection of the classes named, and to 
prevent the lapsing of policies. One is entitled: ‘ 


DEFYING FATE 


This leaflet points out the constant danger to which almost 
everyone is exposed, and practically as much in the home as 
elsewhere. Various kinds of accidents are listed and described 
in such a manner as to impress the prospect with the great 
desirability of carrying a liberal amount of accident insurance. 
The liability to sickness is also emphasized, and the need for 
protection against monetary loss thereby is accentuated. The 
other leaflet bears the title 


SOMETHING IS ALWAYS HAPPENING 


In this leaflet the danger that accident or sickness may com- 
pel the reader to cease supporting his family is stressed, but the 
remedy for this unhappy condition is also set forth. Accident 
and health insurance is described as ‘‘the bond you give your 
wife and children that you will fulfill your contract. It begins 
where you give up. It goes ahead and supports the family.” 
The prospect is strongly advised to get such insurance while 
he can, and to constantly keep it in force. : 

This is a leaflet which companies and general agents insert 
with renewal notices, thus preventing accident policies from 
lapsing. It is also used successfully by solicitors in obtaining 
new applications. 

These leaflets are for sale at the following prices: 


Single copy, 10 cents; 50 copies, $2; 100 
copies, $3; 500 copies, $12; 1000 copies, 
$20; 5000 copies, $80; 10,000 copies, $150. 
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SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE _ 
INSURANCE Co. 


« sagen = Sangha 
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FIFTY-FIRST | 

‘PROGRESSIVE ANNUAL STATEMENT 
January 1,1921 





CASH CAPITAL $ 1.750,000.00 
ASSETS $ 10,277,226.70 
LIABILITIES,Except Capital $ 5,903,643.86 
NET SURPLUS $ 2,623,582.84 
SURPLUS TO POLICY HOLDERS $ 4,373,582.84 




















Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 
We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


OAKLEY H. BEYER 
Superintendent of Agents 


W. L. TAYLOR 
Vice-President and General Manager 














CAUSES OF DISABILITY 


As Applied Under Accident and 
Health Insurance Policies 


- By C. H. HARBAUGH, M.D. 


Ex-President, American Association of Medical Examiners 


A Standard Unabridged Illustrated Work forthe , 
UNDERWRITING AND CLAIM DEPARTMENTS 
of Life and Casualty Insurance Companies ' 


CAUSES OF DISABILITY gives the synonyms, valuable 
information, signs and symptoms, the differential diagnosis, the 
period of house confinement and the probable duration of total 
and partial disability resulting from all accidents and diseases. 
It also describes the effect from diseases and /accidents and 
when death occurs from poisonous substances the post- 
mortem appearances are given. This book is consulted daily 
by the underwriting and claim departments of all leading 
casualty companies. 

CAUSES OF DISABILITY when properly and intelli- 
gently used will prevent the acceptance of undesirable risks 
and the paynient of fraudulent claims. This book consists of 
seven hundred pages profusely illustrated with half-tones and 
plates in colors. It is of great value to any company desirous 
of scientifically conducting a growing accident and health 
insurance business. 

CAUSES OF DISABILITY is used aad endorsed by every 
leading casualty company in the United States and Canada, 


PRICE, PER COPY, $10.00 (Ten Copies for $85.00) 
Address all orders to the Sole Selling Agents for the Insurance World 


THE SPECTATOR COMPANY 
135 William Street NEW YORK 
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fire, lightning, navigation and transportation 
while in the custody of any railroad, express, 
transfer or transportation company, or of any 
steamboat; also while in any hotel, dwelling or 
business building. It also insures against loss 
by theft of an entire shipping case, provided it 
was stolen in transit while in the custody of a 
common carrier, or when checked against re- 
ceipt by any hotel or other bailee. Samples 
shipped by express to and from the salesman 
are also covered by the insurance, provided not 
less than two-thirds of the value of each ship- 
ment is declared to the express company. Losses 
occurring anywhere within the limits of the 
United States and Canada are covered by our 
policy. 

A systematic canvass for salesmen’s samples 
floater policies at this season of the year should 
result in business. The policy is one that will 
readily commend itself to business houses.—The 
Az tna-izer. 


Eliminating the Iron Hazard 

National board statistics shows that fires re- 
sulting from carelessly used pressing irons, 
chiefly irons left in service, unattended, with- 
out the use of proper stands, are costing fire 
insurance companies in the United States over 
ten million dollars yearly. Indifference to this 
apparently harmless hazard has meant serious 
fires in many. large manufacturing plants and 
handsome homes. 

The fact that the pressing iron hazard is 
causing such an appalling fire loss that must 
be reduced, has brought about the necessity for 
a thoroughly reliable stand. The following 
specifications for such a stand have been drafted 
as a result of conferences between the New 
York Fire Insurance Exchange, the New York 
Board of Fire Underwriters and the American 
Fore Group through its local inspection de- 
partment. ; 

“Stands.—Approved stands for the irons 
must be provided whether irons are heated by 
gas, electricity or otherwise. A’n approved 
stand consists of four parallel sheets of No. 
20 gage or heavier metal, securely riveted to- 
gether so as to leave 54 of an inch air space 
between the upper plate and the one below it, 
the same space between the latter and the one 
below, and a %-inch space between the two 
lower plates. The latter space is to be occu- 
pied by a %-inch sheet of asbestos millboard, 
ihe edges of the two lower sheets to be crimped 
or otherwise fastened together so as to retain 
the millboard. The upper sheet is to be slightly 
larger than the pressing iron and have front 
ud sides turned up 3 of an inch so as to 
prevent the pressing iron from slipping; the 
sheet below this to be approximately the same 
‘ize as the upper sheet, but the two lower sheets 
containing the millboard to extend an inch be- 
vond the other plates on all sides. At least 
ive rivets are to be used in the coystruction of 
an ordinary sized stand; stands for larger or 
heavier irons should have the number of rivets 
mereased to make a stand sufficiently strong 

) that there will be no danger of its being 
rushed by the weight or impact of the iron. 
\ny equivalent stand will be acceptable.” 
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The Spectator’s Contributions to 
Insurance Progress 

In weighing the merits of publications some 
consideration should be given to what they 
do for the insurance business generally. In- 
surance journalism as a private agency con- 
tributes as much to the progress of insurance 
as some of the great organizations maintained 
by the. business itself. It is in the interest of 
the business that those papers which make a 
real contribution should be supported.—The 
Journal of Commerce. 


The circulation of the publications of 
The Spectator Company, including THe 
SPECTATOR, amounted for the past year to 
about 1,500,000 copies, averaging about 
30,000 weekly. These standard publica- 
tions, covering life, fire, casualty and 
miscellaneous insurance, are recognized 
as authorities in their particular lines, 
and many have received the endorsements 
of the United States Government and 
State Insurance Departments. The sta- 
tistical and historical records of the 
various insurance companies, news and 
educational articles, and convincing argu- 
ments rendering the prospect’s mind re- 
ceptive to the solicitation of insurance 
men, are thus given wide public circula- 
tion, constituting the most valuable 
SERVICE to the insurance companies. 











This pressing iron support is to be adopted 
as a standard requirement in the New York Fire 
Insurance Exchange territory and will probably 
soon be ready to be put on the market. Efforts 
will then be made to have it adopted as a 
standard throughout the country. 


Bar Storing Motion Picture Films at Dallas 

As a result of a series of film explosions and 
fires which did approximately $1,000,000 damage 
in Dallas, Texas, last week, the city council 
of that city contemplates the passage of an 
ordinance to bar storage of motion picture films, 
in the down town section. Last week’s fire 
was in the film exchange district. Five two- 
story buildings were gutted. City authorities 
will endeavor to have the exchanges operate in 
a group entirely separate from the downtown 
or residential section. 

The fire, described as one of the most spec- 
tacular ever seen in Dallas, followed an unex- 
plained explosion in the warehouse of the Con- 
solidated Film and Supply Company. As the 
fire spread rapidly there were other explosions 
of film which shot the flames across the street, 
the explosions knocking a number of pedestrians 
to the ground. Employees in the exchanges had 
narrow escapes. 


Kansas Hail Rates Cut 15 Per Cent 

The stock insurance companies writing hail 
lines in Kansas have made a complete revision 
of their contracts and announced a reduction of 
approximately fifteen per cent in the rates. The 
hail business in the future in Kansas will be 
more nearly on a scientific basis than ever be- 
fore. The new system of writing the business 
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is to become effective with the opening of the 
new insurance year. 

Frank L. Travis, State Superintendent of In- 
surance, has sent a general notice to all the 
mutual hail companies operating in the State, 
calling a conference for the superintendent’s 
office of all the officials of the different mutuals 


for December 28. In the letter the superin- 
tendent explains the action of the stock com- 
paniés and suggests that the mufuals should 
put their business upon the same basis. 


National Association’s Monthly Letter 


Once a month President Case of the National 
Association of Insurance Agents sends a special 
letter to the presidents of State associations, 
communicating to them information of inter- 
est and offering suggestions helpful in their 
work. Last month he recommended to the State 
organizations the publication of a brief monthly 
news letter for circulation among their mem- 
bers. In his December letter he reports that 
more than half of the State associations have 
put the suggestion into practice. 

The December letter also makes inquiries 
concerning the campaign in each State for an 
agents’ qualification law; and calls attention 
to the work the American Agency Bulletin is 
doing in behalf of some system or plan which 
will result in mitigating some of the abuses 
of the credit evil. He requests the State or- 
ganizations to co-operate with the Bulletin in 
the latter matter by sending in information and 
suggestions. 





Su: ° ou) 


68th ANNUAL STATEMENT 
JAN. Ist, 1921 


Capital........$1,000,000.00 
Assets......... 7,482,209.76 
Liabilities...... 4,868,117.15 


‘Net Surplus to 
Policyholders. 2,614,092.61 





Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
F. F. Buell, S. A., Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, Watertown, N. Y. 


. New England 
Geo. Shaw, S. A.,116 Milk St., Boston 
H. H. Landon, 116 Milk St., Boston, Mass. 


Middle Dept. 
E. A. Morrell, S. A.,205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 





















A. AND H. BUSINESS 


Agent Should Help Company in Selec- 
tion of Risks 








HAS MORE KNOWLEDGE ABOUT AP- 
PLICANT THAN ANYBODY 


Earning Power of Insured Should Always 
* Be Ascertained 

A company’s success depends upon proper 
underwriting. The word “Underwriting” is 
used broadly. It does not necessarily mean 
“Home Office” underwriting. It means a care- 
ful selection of risks by the agent in the field, 
and the careful presentation of all facts con- 
cerning the risk to the home office. 

The agent in the field usually has more knowl- 
edge concerning any risk which he presents than 
the company can have. The company, of course, 
has inspection service, but this service does not 
always bring out information on past and pres- 
ent physical infirmities of the applicant. The 
agent can always get information of this charac- 
ter by taking particular care to explain the 
“Schedule of Warranties,’ and in the securing 
of full and complete information as required in 
each and every warranty. Too much emphasis 
cannot be placed on the importance of demand- 
ing full and specific answers to all of these war- 
ranties. 

“Instructions to Agents” usually contain a 
list of prohibited risks. Those instructions are 
general and cannot be expected to cover every 
circumstance or condition that might arise. 
Much is left to the judgment and the common 
sense of the agent. In interviewing prospective 
applicants, the agent, if he gets full information 
with reference to the applicant’s morals, finances 
and physical condition, as he should, knows 
whether the risk is a good one, and whether the 
application should be presented or not. Some 
agents, however, are looking only at the imme- 
diate profit, forgetting their obligations to the 
company. The good agent is building for the fu- 
ture. He knows that if he continues to submit 
to the company risks that are not good he will 
be the loser in the end. 

If a prospective applicant is properly inter- 
viewed, the agent will have full information 
with reference to his earning power, which is of 
vital importance. Over-insurance is the greatest 
moral hazard. Not only does over-insurance 
result in fraudulent claims, but it causes ma- 
lingering in otherwise legitimate claims. The 
agent should have an accurate knowledge of 
an applicant's income, and he should be able to 
size up the risk in such a way that he can fairly 
well estimate the limits he should write, in com- 
parison with the income, to avoid the possibility 
of temptation. There are some men who can 
be written to the full extent of their income. 
Others should not be written for any more than 
one-half of their income. Insurance with other 
companies must also be taken into consideration. 
Always bring out that fact and base your limits 
accordingly.—The Federalletter. 


—New officers of the Oil Insurance Association are: 
President, John H. Carr; vice-presidents, C. A, Lud- 
lum and Neal Bassett; secretary and treasurer, John 
C. Harding. 
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MARINE INSURANCE INCIDENTS 


























NO DISCRIMINATION 


S. D. McCombs Declares Shipping Board 
Boats Not Made to Pay More 


The United States Shipping Board is disposed 
to complain of what it calls high insurance rates 
—rates in excess of what underwriters charge 
shippers using individual- or company-owned 
sea-going craft. If the accusation ‘be true, it may 
be accepted as a fact that such higher rates are 
charged where the risk is greater because of the 
inefficient or incompetent operator. But it is 
denied that it can be proved that the users of 
Shipping Board boats have to pay any higher 
insurance rates than other shippers have to pay 
for similar risks. The situation can best be 
described by one of the leading underwriters 
in the New York market, Samuel D. McCombs, 
head of the marine office of America, who says: 


A careful investigation of this charge con- 
firms my belief that there is absolutely no foun- 
dation for such a statement. I know of no 
marine insurance company which does such a 
thing. In any given trade the rates are fixed 
for different lines. If there is a line of steamers 
which operates good boats, is under competent 
management, with reliable officers and has a 
record showing few claims year in and year out, 
that line will be given a low rate in accordance 
with its record. Another line may be operating 
between the same points, the management and 
personnel not so good, have a record of frequent 
claims and shippers by that line will be charged 
accordingly. If some men with no knowledge 
whatever of the steamship business start a new 
line, and in the underwriters’ opinion the men 
are incompetent, and the probabilities are that 
their record will be had, rates will be fixed on 
that basis. 

It is an unfortunate fact that many operators 
of Shipping Board boats were incompetent and 
had a bad record, and the rates on these boats 
were fixed in accordance with the record. The 
fact that they were Shipping Board boats had 
‘nothing whatever to do with the rates. Where 
Shipping Board boats were in the hands of 
competent operators, the rates on these boats 
were exactly the same as on similar boats which 
the operators owned themselves. Some of the 
incompetent operators, with bad records, com- 
plain because they were not given the same 
rates as competent operators who had an hon- 
orable record of a year’s standing, but there is 
no basis for a just complaint, as rates are based 
on results. Both in the daily press and in many 
magazines articles have appeared expressing be- 
lief that users of Shipping Board boats have 
been penalized in their insurance rates and that 
there is a tendency on the part of marine in- 
surance companies to charge higher rates on 
Shipping Board boats as such. 

New York underwriters refuse to discuss the 
announcement that Commissioner Lissner, who 
has charge of the Shipping Board. insurance 
division, will recommend the formation. of a 
government marine underwriting department. 
At the present time, the insurance companies 
rate virtually all Shipping Board vessels as 
Class B and Class C. In fixing the rates on 
cargoes, the marine insurance companiés take 
into consideration the losses incurred by ship- 
pers on the vessels of the various steamship 
lines over a long period of years. The premium 
bears a direct relation to the results of opera- 
tion. 
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L. J. Brengle Salvage Association Manager 

At the regular monthly meeting of the direc- 
tors of the United States Salvage Association 
held last Thursday, December 15, 1921, Law- 
rence J. Brengle was appointed acting manager 
of the Salvage Association, succeeding Charles 
R. Page, who has resigned to undertake the 
management of the Atlantic marine department 
of the Firemans Fund Insurance Company. 
John H. Trowbridge was, at the same meeting, 
appointed assistant manager of the Salvage 
Association. 





W. C. Neville Dead 
W. C. Neville, well known in the marine in- 


surance district in New York, died last week 
at his home in Clinton street, Brooklyn. 





MARINE ITEMS 











The marine department of the Scandinavian- 
American Assurance Corporation will be put in 
charge of Charles R. Page under date of 
January 1, when he also becomes manager of 
the marine department of the Firemens Fund. 

Gomer H. Rees, who has been. for some time 
secretary of the American Marine Insurance 
Syndicate and the Salvage Association, has 
tendered his resignation as such, and on January 
1 will become associated with the insurance 
brokerage house of Alberti, Baird & Carelton, 
50 Pine street. 


Corporation Cannot Write Business in 
Kansas 

The Kansas insurance business must be 
written by individual agents and cannot be 
written by companies or corporations. That 
has been the law in the State for many years 
and it has been necessary for the Kansas insur- 
ance department to notify some of the com- 
panies that their policies were illegally issued. 
During the course of handling a large number 
of claims before the department it has been 
found that a considerable number of banks, in- 
vestment and brokerage companies, are endors- 
ing policies. The State does not issue licenses 
to companies or corporations as agents but only 
to individuals. Policies cannot be endorsed by 
a corporation “per somebody” as secretary or 
other officer. The department has had to notify 
several companies to take up policies and re- 
issue them with the signature of the real agent. 
A few policies have been found where the 
agency endorsement was made by a typewriter 
and not a single signature or word was written 
in by hand. 


The Boston high-pressure system has now, 
after years of labor, been officially given its 
O K by the National Board of Fire Under- 
writers after a final test. 

It is asserted that two of the largest Ameri- 
can fire insurance companies now have reinsur- 
ance arrangements with underwriters at Lloyds, 
London, by which the latter will take from ten 
to one hundred times the net lines retained by 
the companies. 
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LLOYDS HEARING 


Question of Unauthorized Companies 
Before Department 


COMMITTEE OF SEVEN NAMED 


Meeting to be Resumed During First Week 
of January 


The first of Insurance Superintendent Francis 
k. Stoddard’s conferences on London Lloyds, 
to attempt to arrive at a solution of the ac- 
tivities of Lloyds and other non-admitted in- 
surers in this State, was held on Monday at 
the Insurance Department. The informal 
committee representing thé authorized marine, 
fire, casualty, burglary and surety insurance 
companies, licensed insurance agents’ as well 
as representatives of licensed insurance brokers, 
met at 2 o’clock, and the preliminary organi- 
zation of the committee was undertaken. A 
number of individuals other than the committee 
members attended. 

There was much informal discussion and the 
meeting was adjourned for the purpose of af- 
fording the committee an opportunity of con- 
ferring with their respective associates to de- 
velop plans to be submitted to the superinten- 
dent at the next meeting. The primary purpose 
of the organization of this committee is to make 
suggestions in accordance with the public in- 
terest regarding the policy to be followed by 
the State in connection with the business being 
transacted by London Lloyds and others. 

There have been many complaints made to 
the department by companies and brokers who 
have suffered by reason of the alleged unfair 
competition of unauthorized insurers, and it is 
hoped that the plan to be submitted will defi- 
nitely indicate how the abuses may be abated. 
It is the aim of the superintendent to have the 
committee represent all interests that are affected 
by this question, but Superintendent Stoddard, 
nevertheless, invites all those who may have 
any suggestions to make on the subject to do so 
ia writing. The committee has been limited to a 
small number in order that rapid progress can 
be made. It will be necessary to exclude non- 
members from these meetings, but the proceed- 
ings will not be secret. 

In speaking to those assembled at the confer- 
ence, Mr. Stoddard, among other things, said: 

“The London Lloyds question has been un- 
decided too long. I am either going to settle 
this whole question or see who is blocking the 
settlement. If some interests are blocking the 
settlement I will turn the spotlight of publicity 
on them.” 

At the next conference, which will be held the 
first week in January, a committee representing 
the six interested groups will meet. Although 
it has not been definitely decided, from all in- 
dications Hendon Chubb and Archibald G. 
Thatcher will represent the marine companies ; 
J. H. Doyle, of the National Board and William 
H. Hotchkiss, former insurance superintendent, 
will represent the fire companies; Jesse S. 
Phillips, general manager of the National. Bu- 
reau of Casualty & Surety Underwriters, will 
represent the casualty interests; President Wil- 





and Marine Company 
Forming 

Notice has been given of the intention 
to incorporate a new insurance company 
to be known as the Union Hispano Amer- 
icana Fire and Marine Insurance Com- 
pany, to be located in New York. The 
company will insurance against 
loss or damage by fire, lightning, wind- 
storm, tornado, cyclone, earthquake, hail, 
frost or snow, bombardment, invasion, in- 
surrection, riot, civil war or commotion, 
military or usurped power, and explosion, 
as provided in section 110 of the insurance 
law. Also every form of insurance ap- 
pertaining to or connected with marine 
risks and risks of transportation and navi- 
gation, including insurance on automo- 
biles. 


New Fire 


write 











liam B. Joyce, of the National Surety Co., 
will represent the surety companies; W. H. 
Laboyteaux and Wendell P. Barker will repre- 
sent the licensed marine brokers, and Frank P. 
Gardiner will represent licensed local agents. 
It has not been intimated who will repre- 
sent the burglary underwriters and the brokers 
other than marine. 


The Cuban Commercial and_ Industrial 
Company’s Fire Loss 

Two of these cases involving the National 
Union and Merchants Fire Insurance Com- 
panies, were argued to-day before the Appel- 
late Division of the Supreme Court in this de- 
partment, and decisions therein were reserved. 

The cases in question are two of seven, 
known as the Neidlinger Group of Policies, in 
which the companies are seeking to reform on 
the ground of mutual mistake, and claiming that 
under two endorsements these companies are 
not liable for any portion of the loss, and 
should not be compelled to contribute with the 
so-called “Syndicate” policies, 

The latter were made the subject of an 
arbitration of which the Hon. Charles Evans 
Hughes was the umpire, and resulted in an 
award which held that both classes of poli- 
cies should contribute, and further denied the 
request of the Neidlinger Group for reforma- 
tion. 

Suits were then begun in the Supreme Court 
to secure the relief asked for on behalf of the 
Neidlinger policies, and these cases were 
reached for trial in October, when the Na- 
tional Union and the Merchants refused to pro- 
ceed, and their complaints were dismissed. The 
other five cases were then sent to Justice New- 
burger, and resulted in the dismissal of the 
complaints therein on the alleged ground of 
a failure of the plaintiffs to make sufficient 
proof. 

The two cases just argued seek to review the 
action of Justice McAvoy in dismissing the 
complaints; while the other five cases, also on 
appeal, have as their object the reversal of the 
judgments awarded by Justice Newburger. The 
latter cases will, no doubt, be reached in Jan- 
uary. 
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Pending the determination of all of these 
cases, actions to recover under the policies by 
the assured are approaching trial, and will be 
tried before a judge and jury. 

Throughout the litigation, William Otis 
3adger has been counsel for the Neidlinger 
Group, while the assured has been represented 
by Ellison, Ellison & Goldsmith. 


Lightning Rod Controversy in Kansas 

There seems to be quite a disagreement 
among insurance companies as to whether the 
i‘ghtning rod is an effective instrument. The 
lightning rod has been the butt of many jokes, 
or the cause of many. The records of the 
State fire marshal’s office indicate that it is of 
some real use when properly installed. 

The National Fire of Hartford is the only 
one of the stock fire companies which allows a 
ten per cent discount in rates where lightning 
rods are installed and properly maintained. 
About one-half the mutual fires operating in the 
State allow these reductions and the other half 
do not. During the last half year four of the 
mutuals have abrogated the rule allowing a ten 
per cent credit for lightning rods. As nearly 
as can be learned the chief objection to the 
allowance of the credit is that the lightning rods, 
even when properly installed, are not maintained 
i a manner to afford proper protection. It is 
frequently found that the insulation or ground- 
ing of the rods is incomplete or damaged, so 
that the rods really become a menace rather 
than an aid in fire prevention. 

Assistant Underwriter for State of 
Liverpool 

William Hare, manager of the State of 
Liverpool, has appointed H. L. Sowards, for- 
merly a Norwich Union State agent, assistant 
underwriter. 


Robert Morris Fire Organizing 

A new company is in process of organization 
at Philadelphia to be entitled the Robert Morris 
lire Insurance Company. It is to have $200,000 
capital and a surplus of $100,000. Burling 
Prince is one of those interested. 

The Excelsior Insurance Company, Syracuse, 
N. Y., and the Guaranty Fire Assurance Cor- 
poration, New York, have been licensed in 
Ohio. This makes a total of twenty fire com- 
panies admitted to Ohio during the year 1921. 

Thirty-eight dead and forty-seven injured is 
the toll of fire in Ohio during the month of 
November, according to State Fire Marshal 
Dykeman. 

The Insurance Library Asociation of Atlanta 

has organized with these officers: President, 
C. A. Bickerstaff; vice-presidents, W. F. Dun- 
bar and Wilmer L. Moore; secretary and treas- 
urer, George P. Street. 
__ The General Fire Extinguisher Company of 
Providence is to equip the five principal packing 
plants of Armour & Company with automatic 
sprinklers, about 68,000 heads being required. 

The General Adjustment Bureau met last 
week in its sixteenth annual session. Whitney 
Palache, United States manager of the Com- 
mercial Union, was elected as a director to suc- 
ceed Hugh R. Loudon, resigned. 

The name of the German American Fire of 
W ashington, D. C., has been changed to Amer- 
ican Fire Insurance Company. 
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MERRY 
CHRISTMAS 





Merry indeed is the Christmas time for all 
the glad souls who have found their happiness 
through the past year in the blessings of service. 


May every life underwriter, every Home Office 
co-worker, and the officials of every life insur=- 
ance company have earned ‘the exultation of 
of being atune with humanity’s cheering ac= 
claim of 


‘‘Merry Christmas’’ 


The Lincoln National Life Insurance Co. 


“Its Name Indéoates its Character” 
Lincola Life Building Fort Wayne, Indiana 


Now More Than $195,000,000 in Force 














PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs. Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice. 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per $1,000, $20; per 500, $12; per 100, $3. 
Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. - 
Per 1,000, $10; per 500, $7; per 100, $2. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $6 extra 
for inscription. Sample copies of any or all these 
leaflets will be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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NORTH BRITISH CHANGES 


R. P. Barbour Made Assistant United 
States Manager 








CHARLES E. CASE ADVANCED 


H. J. Thomsen Becomes Secretary— 
Promotions Result of Resignation of 
E. T. Cairns 


Cecil F. Shallcross, United States manager 
of the North British and Mercantile, has an- 
nounced a number of changes in the official 
staff of the company as a result of the resigna- 
tion of Assistant Manager Edward T. Cairns. 

Charles FE. Case, assistant manager in charge 
of the Western department, has been assigned 
to general administrative and executive duties. 
Assistant Manager C. R. Perkins is given 
broader duties. R. P. Barbour, formerly sec- 
‘retary, is made assistant manager in charge of 
the Western department. H. J. Thomsen, 
former assistant general adjuster, is made sec- 
retary. 

Mr. Case has served the North British for 
sixteen years in various capacities and for 
the past ten years has been in charge of the 
Western department. He is well qualified for 
his larger duties. 

Mr. Barbour has been a successful special 
agent, general agent and secretary during his 
twenty years of service with the company. He 
is particularly well known in New York be- 
cause of his interest in the Insurance Society of 
New York and as author of the “Agents Key 
to Fire Insurance.” 

Mr. Thomsen has had several years of ex- 
perience in field work, having been located in 
the loss department at New York for some 
time as assistant general adjuster. 


Rhode Island Agents Meet 

The annual meeting of the Rhode Island 
Association of Insurance Agents, held in Provi- 
dence, R. I., last week, was marked by the re- 
election of James W. Cook, president, and the 
presentation of the national president’s cup for 
the greatest gain in membership during the 
year. It was turned over to President Cook by 
W. A. Reed, field agent for the National Asso- 
ciation of Local Agents. 

The new officers are: President, James W. 
Cook; secretary-treasurer, Walter H. Robin- 
son; vice-presidents, George R. Smith of Woon- 
socket, Herbert M. Clark of Arctic, and George 
[. Parker of Pawtucket; executive committee, 
\rchie C. Sanderson, chairman, Benjamin M. 
McDougall, James S. Newell, Clinton T. Gam- 
well, Chester F. Newcomb, Robert L. Spencer 
and George I. Parker. 





FIRE NEWS BRIEFS 











Yuma, Ariz., had a $1,000,000 fire recently. 

_J. D. Hodson is soon to retire from the firm 
of Beers, Kenison & Co., of Galveston, Tex. 

Parr & Parr now represent the Niagara Fire 
ot New York at Baltimore. 


The State Mutual Automobile Insurance 
Company has begun business at Rockport, Mo. 

The mid-winter meeting of the National As- 
sociation of Insurance Agents will take place 
at Chattanooga, Tenn., in March. 

John C. Osburn, of Leesburg, W. Va., special 
agent for the Dixie of Greensboro and the 
American of Newark, died recently. 

Chattanooga, Tennessee, was the scene of a 
spectacular forest fire, which started Thursday. 
The town is located in a valley, and entirely 
surrounded by mountains and ridges. 

Elliott Middleton is the new manager of the 
Underwriters Bureau of the Middle and South- 
ern States, and also of the Central ‘Traction 
and Lighting Bureau. He succeeds the late 
W. A. Stoney. 

Two special agents have recently resigned to 
go into local agency business, one being T. O. 
Shove, of Minneapolis, who traveled for the 
Law Union & Rock, and the other being Harry 
Latham, of Seattle, special for the Bankers & 
Shippers of New York. 


MISSISSIPPI GOVERNOR A LOSER 
Had No Insurance on Cotton in Warehouse 
Destroyed by Fire 

It will be of more than passing interest to 
those who have watched the Mississippi anti- 
compact suit from its incipiency a year ago to 
know that Mississippi's Governor, Lee M. Rus- 
sell, who has all along championed the cause of 
the revenue agent, was a heavy loser in the fire 
which recently destroyed the compress at Green- 
wood, Miss. 

The Governor had 107 cotton in 
storage, all of which was destroyed at a total 
loss to him, as he held no insurance. 

Whether or not he could get insurance is not 
known; however, the insurance situation on cot- 
ton is one of the most serious aspects of the 
Mississippi situation, and has caused the banks 
of that State, as well as the merchants and cot- 
ton growers, no end of anxiety. 


bales of 








You never have to explain 


to a client 


WHY you 


chose the Fireman’s Fund. 


Nothing will ever occur to 


emand an explanation. 
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ANKIND is striving for permanent 
peace as never before in the history 
of the world. And because so many 

gigantic forces are focused upon this one 
object, there has never dawned a Yuletide 
season, since the first, when “Peace on 
earth, good will toward men” has meant so 
much. 








And so, with reverent regard for the origin 
of this anniversary, and devout belief in its 
significance, we wish for you 





A Wery Merry Christmas 





Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 
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CASUALTY PROBE | 





Untermyer to Resume In- 


vestigation January 5 


Samuel 





RECEIVES LETTER FROM HENRY 
EVANS 





Counsel for Lockwood Committee Wants 
Change in Exchange 
Management 

Samuel Untermyer, counsel for the Lock- 
wood Committee, adjourned the hearing on in- 
vestments of casualty companies last week un- 
til January 5, when workmen’s liability, plate 
class and automobile insurance rates will be 
taken up. 

In a statement given to the press, Mr, Unter- 
myer said that he had received word from 
Henry Evans, chairman of the board of di- 
rectors of the Continental Fire Insurance Com- 
pany and chairman of the Underwriters Com- 
mittee, that there will be a fifteen per cent. 
reduction of fire insurance rates for theatres 
and that the deduction in premiums allowed for 
sprinklers will be increased. 

Mr. Untermyer was said to feel that, although 
the fire insurance companies had done some- 
thing to remedy conditions, they might do 
more. He has written Mr. Evans that, although 
the Insurance Exchange has modified some of 
its former. practices, particularly by admitting 
mutual companies, he believed there should be 
a change in the management of the exchange. 


New Amsterdam Upheld by Circuit Court 

An important decision by the Circuit Court 
of Appeals frees the New Amsterdam Casualty 
Company from paying $20,000 bank burglary 
insurance to the Iowa State Savings of Des 
Moines, 

The Iowa State was robbed some two years 
ago of $40,000 in cash and Liberty bonds in 
broad daylight. The New Amsterdam, which 
carried insurance of $20,000, refused payment, 
claiming that it was an “inside job.” The case 
went to Federal Court, where Judge Martin J. 
Wade held for the bank and ordered the com- 
pany to pay. Appeal was taken and now the 
Circuit Court of Appeals reverses Judge Wade. 

The point upon which the appeal was decided, 
however, is not whether it was an inside job 
but upon the showing of the company that 
the policy provided for certain locks and the 
keeping of the money in the vault. The com- 
pany claimed that at the time of the robbery 
part of the money was not in the vault but had 
heen conveyed to the front counter and that 
the policy did not protect in case of an un- 
locked vault. The decision is attracting widest 
attention among Iowa bankers. 


The Casualty Course 

President W. G. Falconer of the Norwich 
Union Indemnity Company has concluded the 
lectures of the Law of Negligence where it 
comes under Public Liability Insurance. 

The next session of the Casualty Class will 
he held on January 1, 1922, when N. E. Jewett, 
first vice-president of the Royal Indemnity Com- 
pany, will address the class. 
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NEWS FROM THE CAPITAL 


Bill Providing Compensation for D. C. 
Workers Introduced 

A new bill providing compensation for work- 
ers in the District of Columbia has been intro- 
duced in the House of Representatives by Con- 
gressman Underhill of Massachusetts as a sub- 
stitute for the Fitzgerald bill, on which hearings 
were held last fall. 

The new bill differs from the Fitzgerald 
measure in a number of ways, one of the most 
important differences being that Mr. Underhill 
permits employers either to carry insurance with 
any stock or mutual corporation authorized to 
transact the business of workmen’s compensation 
insurance in the District of Columbia, or to fur- 
nish satisfactory proof to the compensation 
commissioner set up by the bill of his financial 
ability to pay compensation himself. The com- 
pensation commissioner, however, may call upon 
an employer carrying his own risk to deposit 
securities to cover his liability. 

Whereas the Fitzgerald bill covered all classes 
of employment, the Underhill bill would not 
apply to any employment in commerce between 
the District of Columbia and any of the States, 
Territories or possessions of the United States 
or any foreign nation or nations in the service 
of a common carrier by railroad; any employ- 
ment that is casual and not in the usual course 
of the trade, business, occupation or profession 
of the employer; any employment in an occu- 
pation not carried on by the employer for the 
sake of pecuniary gain; any employment as a 
household domestic servant; or any employment 
by an eleemosynary institution or association. 


Golf Insurance Came in Handy 

One insurance man talking with another a 
few days ago referred to the matter of the suit 
brought against Franklin Webster, editor of 
The Insurance Press, for damages amounting 
to $80,000, because of an injury to the eye of a 
caddy when Mr. Webster sliced a ball playing 
golf a couple of years ago. The second insur- 
ance man, well acquainted with Mr. Webster, 
said that he had met him lately, but he did not 
appear at all worried by the suit because he did 
not mention the incident in a long conversation. 
The reason for Mr. Webster’s indifference, it 
developed, was the fact that he carried a golf 
insurance policy in one of the large accident 
companies protecting him against injury to him- 
self on the golf links or damage to others. 
A verdict was rendered against him for $1560, 
but the case will be appealed. 


Do You Follow This Man’s Advice? 

“In order that an insurance man may keep up to 
date with the business, in my opinion it is necessary 
that he subscribe to some standard magazine which de- 
picts conditions existing in the insurance world. Such 
a magazine is THe Spectator.”’—Vincent F, Lupco, 
Casualty Agent, Nanticoke, Pa. 
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BUYS INTERSTATE LIFE AND ACCI- 
DENT COMPANY 
Control Reported to Have Passed Into 
Hands of Dr. J. W. Johnson 
[Special Dispatch to THe Specrator.] 

CHATTANOOGA, TENN., December 20—It is 
understood here that the control of the Inter- 
state Life and Accident Company of Chat- 
tanooga, Tenn., has passed to Dr. Joseph W. 
Johnson, medical director of the company, Dr. 
Johnson having purchased almost the entire 
holdings of J. W. Bishop, chairman of the 
executive committee and F. L. Underwood, an- 
other of the large stockholders, who is also 
prominently identified with the banking business 
in Chattanooga. 

R. S. Watkins, formerly secretary of the 
company, and more recently comptroller, re- 
signed December 1. Other than Mr. Watkins’ 
withdrawal there will probably be no changes 
in the personnel of the company until the an- 
nual stockholders’ meeting in February, and it 
has not been definitely stated that any changes 
will take place then, though there is a per- 
sistent rumor to the’ effect that Dr. Johnson, 
in addition to the post he already holds, will 
become vice-president and general manager of 
the company after the annual meeting. 

Dr. Johnson occupies a prominent place in 
social and professional circles in East Tennes- 
see. He was for a number of years medical 
director of the Volunteer State Life Insurance 
Company, relinquishing this position to serve 
in the overseas army during the World War. 
He sold his extensive holdings of stock in the 
Volunteer State about a year ago. 


Seek Ruling on Old Disease 

Should complications from an old standing 
disease, when proven, limit the period for which 
compensation is paid for injuries under the 
workmen’s compensation act? This is a ques- 
tion that is to be decided by the Utah State 
Supreme Court. The Industrial Commission of 
the State had awarded Matt Finn, a miner, 
compensation for the full period of disability, 
but the carrier, the State Fund, contended that 
as Finn’s case had been aggravated by a disease 
which affected him prior to the accident for 
which compensation was due, he was entitled to 
only ten weeks’ pay, the amount which might 
ordinarily be presumed to be due for such 
injuries. 


Casualty Companies Moving Uptown 


Is the time coming when the casualty com- 
panies will move uptown—at least, the head 
offices, but, of course, not the local departments ? 
The trend is in that direction and from rumors 
heard it will be sharply accentuated within a 
year. The neighborhood of 42nd street is be- 
coming a second downtown for office occupancy 
tenants. One result of this would be to release 
space in the lower section of Manhattan Island 
which will be available for office tenants, and 
thus tend to keep the rents down. 
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WE WANT AGENTS" 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


5.9 “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, Iowa 





Equitable Life Insurance Company 


of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and Delaware 
President . « « » « “« « « HENRY <P. BLAIR 
Vice President OSEPH SANDERS 


J 
2nd Vice President (Agency Supervisor) ‘WILLIAM A. BENNETT 
mecretaly.. . «© @ « « . . ALLEN C. CLARK 
Actuary .. . . GILBERT A. CLARK 


_ Main os £16 s4th St, N. W., WASHINGTON, D.C. 











PHOENIX fhieacor vonsow 


(ESTABLISHED 1782. 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO~—SPRINKLER 
ne eee AND RIOT, AND a - caine, 
OFFICE FOR THE UNITED STA 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 








AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
On $9.00 quarterly. Covers every disease and every accident. 
ii Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. Westminster Bldg; 
Cc. O. PAULEY, Sec’y. & Treas. CHICAGO, ILL. 














CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. ¥. Che 


CHAS. H. POST, U. S. Manager * 
R. C. CHRISTOPHER, Assistant U. S. Manager 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
—— and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos, F. Daly, President DENVER, COLORADO 








50% PREMIUM INCREASE OVER 1919 
1920 OUR GREATEST YEAR 


WRITES 
Personal Accident and Health Insurance on the Com- 
mercial, Monthly Premium and Pay Order Installment 
Plans. Group Disability and Life Insurance. Ordinary 
Life Insurance. Agency Openings in Seventeen States. 


THE PROVIDENT 


LIFE AND ACCIDENT INSURANCE Co. 
OF CHATTANOOGA. TENNES>EE 
ESTABLISHED 1887 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
. SPRINGFIELD, ILL. : 


An “Old Line’? Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in II]linois still open. Will 
be pleased to hear from anyone interested. 











Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, . 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











THE SECOND SUPPLEMENT TO THE HANDY GUIDE, 1921 


The second supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1921 edition, has been issued by The Spectator Com- 
pany. This supplement contains new policy forms and premium rates, and 
annuity rates of prominent companies, and brings The Handy Guide ‘fully 
up to date. 


Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s book, at 
35 cents each, while the price to non-subscribers will be 50 cents. The three 
supplements to the 1921 edition of The Handy Guide will be furnished to 
subscribers to that book for $1. The Handy Guide, with the first two sup- 
plements bound in, will be furnished for $4.70 for the plain edition, and $5.05 
for the thumb-indexed edition, sent postpaid on receipt of price. Orders 
should be addressed to 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 











QUALITY INSURANCE—CHARACTER SALESMEN » 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois “‘Four Square” and willing to work;can make 
not less than $20,000.00. per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 








Topeka, Kansas. 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1920 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $4,667,299.35 
ee 1,000,000. 00 
NS Sass 577,560.26 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 

















COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 


























COMPENSATION AND SURETY NEWS 








Bond to Protect Cars from Confiscation 
Urged in Utah 


State Insurance Commissioner J. W. Walker 
of Utah has declined so far to accept the form 
of bond or policy proposed by the automobile 
and insurance interests of the State, which is 
sought for the purpose of protecting dealers 
who sell on the “easy” payment plan from los- 
ing as a result of the machine being confis- 
cated by the police in a “bootlegging” raid. 
There is a great demand for this form of pro- 
tection, it is said, owing to the fact that banks 
and others who loan money to automobile deal- 
ers insist on being protected in case the car is 
confiscated before it is fully paid for. 

Mr. Walker told a correspondent of THE 
SpEcTATOR that the matter has not been decided 
vet, but he felt it was going to be exceedingly 
difficult to draw up a policy that would satisfy 
the bankers and at the same time come within 
the law. 





California State Compensation Fund 
Dividend 

Manager C. W. Fellows of the California 
State Compensation Insurance Fund has an- 
nounced that policyholders of the year 1918 will 
receive a dividend of $554,619 on January 3. 
Fund policyholders of the year 1918 have previ- 
ously received dividends amounting to $445,739, 
making their total dividend return $1,000,358 or 
33 per cent of the premiums. It has been further 
announced by Manager Fellows that dividends 
on 1921 policies will be considerably larger than 
the amount estimated. This, he stated, is due 
to a decided decrease in loss ratios. He also 
announced that under the revised plan dividends 
would be payable in sixty days after the ex- 
piration of the policy. 

Safety in the Machine Shop 

Under the above title, an illustrated book of 
188 pages has been issued by the Travelers In- 
surance Company. It describes the develop- 
ment of the shop, takes up the the use of 
cranes, deals with the proper spacing of ma- 
chines and tells how to avoid accidents in con- 
nection with shafting and belting. It also de- 
scribes the advantages of individual motor 
drive, and has chapters upon such topics as 
illumination, hand tools, grinding, polishing and 
buffing, infection from cutting oils, automatic 
machines, forging and hammering and the press- 
working of metals. 

The book is well indexed and the numerous 
illustrations serve to bring out points touched 
upon in the text. 

Ohio Compensation Claims Increase 

According to the report of H. C. Baker, chief 
of the claims department of the Ohio Industrial 
Commission, there were sixty-one fatal indus- 
trial accidents in Ohio during November. This 
is an increase of eight over the previous month 
and the greatest number in more than seven 
months. 
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Zurich to Open Los Angeles Branch 

The Zurich General Accident and Liability 
Company will open a branch office in Los 
Angeles January 1, with Edgar A. Fay in 
charge. 


Alien Property Custodian Sues in Ohio 

The Alien Property Custodian has filed suit 
in the Federal courts asking that bonds to the 
amount of $100,000 held by the Ohio Insurance 
Department as security for the Frankona Re- 
insurance Company be turned over to him. 





CASUALTY NOTES 











The Detroit Fidelity & Surety, of Detroit, 
is expected to enter New York and possibly 
other Eastern States in the near future. 

_ A picture of the company’s home office build- 
ing adorns the 1922 calendar of the Detroit 
Fidelity & Surety Co., of Detroit. 

The Insurance Exchange of Austin, Tex., has 
organized with O. H. Millican as president and 
E. E. Simms as secretary-treasurer. 

Many small banks have failed lately through- 
out the country, entailing heavy losses on surety 
companies writing their depository bonds. 

The Coal Operators Mutual of Western 
Pennsylvania has decided to discontinue writing 
compensation insurance and will liquidate after 
the end of the year. 

O. N. Davis has been appointed receiver for 
the Automobile Insurance Association of Amer- 
ica, Minneapolis, and calls for the filing of 
claims by May 15, 1922. 

Credit insurance bids fair to be much less 
profitable this year than last, as losses are re- 
ported as requiring a much higher percentage 
of premiums thus far in the current year. 

R. W. A. Fitzsimmons, of Detroit, has been 
elected president of the National Association 
of Mutual Casualty Companies; E. G. Connelly, 
of New York, seéretary and manager, and W. 
M. Burch, of Boston, treasurer. 





THE 


HANDY CHART 


OF CASUALTY, SURETY AND 
MISCELLANEOUS INSUR- 
ANCE COMPANIES 


1922 


Issued early in the year 
Gives 10 Years’ Statistics 


A valuable guide for business men, banke- 
ers, and insurance sgents carrying or 
Placing accident, health, workmen’s com- 
pensation, automobile, liability, fidelity, 
surety, and other classes of insurance. 


Insurance Companies and General Agents widely 
circulate the oldest, best and most 
trustworthy Chart for business 
men and Agents. 
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Public Accountant Actuarial Actuarial 
HARRY C. LANDWEHR MARCUS GUNN W. H. GOULD 


CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 
Telephone Randolph 7684 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American le Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insuranee Underwriters BROKERS’ LINES SOLICITED 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 





W. R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 




















FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 











J. L. MITCHELL 


ls prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. . je 
Temporary money advanced on strictly private 
arrangements. : 

al communcations held personal and confidential. _ 

Addreas J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 











JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 

















Actuarial 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





256 BROADWAY NEW YORK 
T. J. McCOMB : 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 
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MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 
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A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accouatants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W.- Independent Life Building 

















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 











Insurance Examiners and Adjusters 





FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 

















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 





A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lnc. 


‘“‘Life Insurance Service”’ 


10 So. La Salle St. Chicago, Ill. 








“20 Years’ Experience Backs Our Service” 


LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Caroline 
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Miscellaneous Insurance 








Tables of Comparative Benefits of Various 
Compensation Laws 


A new edition (the third) of “Tables of 
Comparative Benefits of Various Compensa- 
tion Laws,’ compiled by Stanley L. Otis, di- 
rector of the Bureau of Workmen’s Compensa- 
tion, Office of Industrial Commissioner, De- 
partment of Labor of New York State, is now 
in press and will shortly be published by The 
Spectator Company. In this work Mr. Otis 
has analyzed the workmen’s compensation laws 
ot forty-two States as to their benefits under 
the following distinctive headings: Death; 
Permanent Total; Dismemberment; Permanent 
Partial (other cases than dismemberment) ; 
Temporary Total; Temporary Partial; Medical 
Aid; Waiting Period, and Miscellaneous, 

Mr. Otis has been closely associated with 
the workmen’s compensation movement since 
its inception in this country, and his experience 
in connection with compensation and_ liability 
laws is extensive. He is at present in charge 
of the direction of the administration of the 


workmen’s compensation law in New York 
State. 
The book above: named is excellently ar- 


ranged for quick reference, and shows the in- 
formation regarding the divisions of the com- 
pensation laws of the various States above men- 
tioned compactly and conveniently. 

This book has been carefully compiled and 
revised by Mr. Otis, and has established itself 
as a standard work of reference. Bound in 
limp cloth, it sells at the following prices: 

Single copy, $1; 12 copies, $10; 50 copies, 
$30; 100 copies, $50; 500 copies, $200. 

The advertisement of the purchaser will be 
printed free on orders for 100 or more copies. 





Metropolitan H. & A. Company Examined 


The examiner who made examination of the 
Metropolitan Health and Accident Insurance 
Company of Dallas, Texas, in his report to the 
Texas Commissioner of Insurance and Bank- 
ing said: 

“The only book of record of any consequence 
Premiums paid, however, 
All general ex- 


is the policy record. 
are entered in this record. 
penses are paid by the treasurer personally and 
the expense portion of all assessments is re- 
ceived by him. This is a very poor way to keep 
a record of any business. It was explained to 
your examiner, however, that no permanent 
system was put into use because it was decided 
soon after the company was organized that it 
would not be practical to try to build up a very 
large volume of business under present condi- 
tions. If the company continues to write busi- 
ness after the close of the calendar year, your 
examiner would recommend that a more suit- 
able system be employed. In fact, it was ex- 
plained to the manager how such a record could 
he kept from books already in his office.” 


Michigan Life and Annuity Organizing 

A new company, at Petoskey, Mich., is the 
Michigan Life & Annuity Co. It is to have a 
capital of $500,000 and a like amount of sur- 
plus. TT. H. Heinig is its organizer and presi- 
dent. 


National Surety’s New Directors 

New directors were added to the board of the 
National Surety Co. of New York this week 
as follows: Parmely Herrick, son of Ambas- 
sador Myron T. Herrick; Henry E. Hunting- 
ton, capitalist, San Francisco and New York; 
A. W. Preston, president of United Fruit Com- 
pany, Boston; Charles H. Sabin, chairman of 
the board of the Guaranty Trust Company, New 
York; B. Seger, president of United States 
Rubber Company; Charles F. Weed, vice-presi- 
dent First National Bank, Boston; Dallett H. 
Wilson, attorney, Bethlehem, Pa., and E. A. 
St. John, vice-president, National Surety Com- 
pany. Averell W. Harriman was also elected 
a member of the executive committee of the 
board of directors. 

R. W. Stevens Wields the Spade 

On Wednesday morning, December 7, Vice- 
President R. W. Stevens broke ground for the 
magnificent new home office building of the 
Illinois Life on the Lake Shore Drive over- 
looking Lake Michigan. 

Immediately after the “formal opening” of 
the ground on which the home office is being 
constructed the steam shovels swung into posi- 
tion and when the whistles blew Saturday, the 
10th, the entire open space 92 by 120 on which 
the first section of our building will stand was 
dug down to a depth of about four feet. 

The building back of “R. W.” is the old 
Brewster house, which will be demolished to 
make way for the second section of our build- 
ing just so soon as the first section is finished. 





Bankers National Life Organizing 

The Bankers National Life Insurance Com- 
pany is in process of formation at Indianapolis, 
with a capital of $200,000. Ed. Jackson, Sec- 
retary of State, is one of the prime movers in 
the new company. It is anticipated that the 
4coo shares at $50 each will soon be sold, and 
it is expected that the company will shortly 
begin business in Indiana, later extending its 
business to other States. The officers of the 
company have been selected as follows: Chair- 
man of the board, E. J. Robison; president, Ed. 
Jackson; vice-president, I. Newt Brown; treas- 
urer, Samuel O. Dungan; secretary, William 
M. Jones; assistant secretaries, Marlin A. 
Prather and C. O. Harris; medical director, 
Dr. William T. Garshwiler; assistant medical 
director, Dr. Harry L. Foreman; counsel, L. 
Ert Slack. 


Mountain States Life Issues a Statement 

What is apparently a reprint of a full-page 
advertisement in a daily paper, headed “The 
Truth About the Mountain States Life Insur- 
ance Company,” is being sent out by the com- 
pany named, which is located at Denver, Col. 
It purports to set forth the facts of its con- 
troversy with the former State Insurance Com- 
missioner, “without fear or favor,” and gives 
“an expose of alleged charges against the com- 
pany.” 


Walton L. Crocker, recently elected president 
of the John Hancock Mutual Life Insurance 
Company, was given an extraordinary ovation 
when he made his first public appearance in 
his new capacity for the Boston Life Under- 
writers Association. 





PERSONAL ITEMS 











Russell Grimes of Kansas City, son of the 
late Frank Grimes, has succeeded to his father’s 
general agency contract with the Fidelity Mu- 
tual of Philadelphia. Mr. Grimes was one of 
the chief producers under his father and will 
continue the old agency force. The general 
agency covers all of northern Kansas. 

E. S. Albritton has resigned as second vice- 
president and agency manager of the Minnesota 
Mutual Fire Insurance Company to become a 
member of the firm of Weems & Albritton, 
which will represent the Minnesota Mutual in 
Texas. 

Mr. and Mrs. H. B. Hawley of Des Moines 
will leave shortly for a two-months’ cruise on 
the Mediterranean. Mr. Hawley is president of 
the Great Western Accident and the Reinsur- 
ance Life. 

John L. Shuff, general manager of the Union 
Centra! Life, Cincinnati, delivered an address 
to the members of the Columbus Life Under- 
writers Association last week. His subject 
was “Greater Efficiency in Life Insurance Sell- 
ing and Service.” 

Louis F. Butler, president of the Travelers 
Insurance Company, was the victim of a serious 
fire in his home last week. The roof of the 
house was badly damaged. The fire was caused 
by sparks from a chimney. 

Jay Allen Fisks of San Francisco, who re- 
cently resigned as assistant to General Agent 
E. H. Lestock Gregory of the Aétna Life, is 
visiting in the East and it is rumored in San 
Francisco life circles that he will return to the 
coast with a general agency. 





TWO NORWEGIAN COMPANIES 
LIQUIDATING 


Norwegian Globe and Norske Lloyd Both 
Unable to Continue 


The Norske Lloyd and the Norwegian Globe 
Insurance Companies of Christiania, Norway, 
have both started liquidation proceedings. Ata 
meeting of the board of the Norske Lloyd it 
was decided that the company would not be 
able to continue upon its present basis. An at- 
tempt will be made to safeguard the policyhold- 
ers and the stockholders by the formation of a 
new company, the New Norske Lloyd, with a 
fully paid up capital of Kr. 5,000,000. The old 
company is to have an option of taking up the 
stock in the new company within a certain time 
limit, an option which can also be sold by the 
company in liquidation. 

It is a well known fact that the Norske Lloyd 
has for considerable time been in great need of 
liquid funds, particularly owing to the great 
foreign entanglements. The U. S. branch of 
the company has not been very successful, and 
has for some time been under liquidation for 
the same reason which now forces the head 
office into liquidation. 

The Norwegian Globe is being liquidated in 
the same manner, and a new company “New 
Norwegian Globe” with a capital of Kr. 2,000,- 
000 is being formed. The plans are practical 
the same as for the liquidation of the Norske 
Lloyd. The U. S. branch of the Norwegian 
Globe, which was doing a casualty reinsurance 
business was some time ago sold to the General 
Casualty and Surety Reinsurance Corp. of 
New York. 
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NORTH CAROLINA MUTUAL LIFE 
Company Now Located In Fine New Office 
Building 

As indicating the opportunities which exist in 
the South for institutions promoted by colored 
men, and the amicable relations which exist be- 
tween the white and the colored races, it is in- 
teresting to record the progress made by the 


office building was erected in Columbia. 

In 1906 the association added to its staff Ed- 
ward R. Merrick, eldest son of John Merrick, 
who took up the duties of traveling agent and 
was later promoted to the position of assistant 
secretary and elected a director. 

One of the most progressive steps was taken 
in 1909 when the North Carolina Mutual vol- 


varieties based on the American Experience 


Table of Mortality. 
Gors On LrGAL Reserve Basis 

As the association was actually on a legal 

reserve basis it was deemed wise to convert it 

into an actual legal reserve company, which was 

done when the charter was amended on April 7, 

I9l9Q, giving the company the 





North Carolina Mutual Life 
Insurance Company of Durham, ae 
N. C., which is conducted by i : 


colored men and does business 
only with colored people. 

This company was 
twenty-three years ago, when 
seven colored men met in Oc- 
tober,’ 1898, and decided to es- 
tablish an insurance association. 
Contributions were made _ to 
meet initial expenses, but the 
actual business was not begun 
until April 1, 1899. At the be- 
ginning the association did not 
thrive, but three of the origina- 
tors bought out the interests of 
the others and put new energy 
and ideas into the building up of 
the association. These men 
were John Merrick, Dr. A. M. 
Moore and C. C. Spaulding; the 
latter being the chief promoter 
of the business, though Messrs. 
Merrick and Moore met with 
him daily. 

Following the payment of the 
first death claim in 1900 busi- 
ness increased more rapidly but 
it was not until 1905 that the 
transactions grew sufficiently to 
warrant paying regular salaries 
to the officers and to require 
their full time. Thereafter 
progress was much more rapid. 


started 


The association had _previ- 
ously issued only industrial 
straight life and sick benefit 


policies but in 1904 it put on 
the market industrial twenty 
payment life and twenty year 
endowment policies. In that 
year also, it bought a lot in 
Durham, where an $8,000 office 
building was erected, and that 
year was also memorable he- 
cause of the connection with the 
association of J. M. Avery, 
whose first services were as trav- 














eling agent but who later became 
assistant manager and finally a 
director and vice-president. 7 

In 1905 the association opened "EE??” 
an office in Columbia, S. C., and shortly there- 
after, a deposit being required in that State to 
be made by all outside companies, Dr. Moore 
and John Merrick helped the association to 
make its deposit by mortgaging their individual 
properties. However, this incident enhanced 
the association’s reputation and gave a new 
impetus to its endeavors. 

Business in South Carolina was developed 
steadily by the late J. H. Garner, and a $10,000 


Home OFrFicE BUILDING OF THE NortH Carotina Mutua Lire INSURANCE 


Company, DurHaM, N. C. 


untarily had its business valuated and laid aside 
a reserve for every policy, though this was not 
required under the law. During the following 
nine years, the company entered ten other States 
and territories, namely; Georgia, Virginia, Dis- 
trict of Columbia, Maryland, Tennessee, Mis- 
sissippi, Florida, Arkansas, Alabama and Okla- 
homa. 

Since June 30, 1914, the association has been 
writing ordinary policies of the standard 


36 





title of the North Carolina Mu- 
tual Life Insurance Company. 
In August, 1919, the company 
suffered a severe loss in the 
person of John Merrick, who 
died on the sixth of that month, 
but in the following month Dr. 
was elected president 
and has carried 
business of the company with 
energy and success. At the 
same time, J. M. Avery was 
made vice-president, CC. C. 
Spaulding secretary - treasurer, 
and I<dward R. Merrick assist- 
ant secretary. In 1920 Dr. 
Clyde Donnell was elected a 
director and medical superin- 
tendent, and W. J. Kennedy, Jr., 
wus made a director and man- 
ager of the ordinary depart- 
ment. On October 15, 1921, the 
company appointed Dr. Sadie T. 
Mossell as an assistant to the 


Moore 
forward the 


actuary. 

Thus from an assessment as- 
sociation with three employees 
and no insurance on its books 
in 1898, this organization has 
grown to large proportions, 
having 1444 employees and $33.- 
444,396 of insurance outstand- 
ing. 

CompaNny’s New Bvuttpinc 

DESCRIBED 
To accommodate this large 
business the company — has 
erected a new home office build- 
ing in Durham at a cost of 


It is six stories high, 





$25¢,000. 
occupying a triangular lot with 
an area of 3316 feet. It is a 
steel frame structure with brick 
walls except on the street front, 
where the first floors are faced 
with Indiana stone. The cover- 
ing of the walls is of terra 
cotta. Such modern and decora- 
tive features as mosaic tiling, 


metallic outside doors and 
window frames, metal stair- 
Ways, etc., are utilized, so that the building 


is an excellent example of modern safe con- 
struction, its fire insurance rate being less than 
19 cents per $100 of insurance. A picture of 
the company’s home office building is presented 
herewith. The furnishings are likewise modern 
and convenient and the company has as two of 
its tenants the Mechanics and Farmers Bank 
and the Bankers Fire Insurance Company, the 
latter having been organized by colored men 
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in July, 1920. The balance of the building is occupied by the North 
Carolina Mutual Life. 

In 1899 the premium income was $840, and the association closed that 
year with $350 of assets and $248 of insurance in force. At the end of 
1904 the association had but $7887 of assets, the insurance in force having 
been but $10,331, while during the year named the premium income was 
$26,676, and the disbursements to policyholders $8300. Ten years later 
the assets were $169,691, insurance in force $4,986,344, and premium 
income $394,967. At the end of 1919 the assets aggregated $774,936, 
insurance in force was $26,534,549, and the premium income in 1919 was 


$1,267,040. At the end of the following year the assets had increased to 
$1,115,313, and the insurance in force to $33,444,396, while the premium 
income in 1920 was $1,613,864. These figures indicate the remarkable 
growth of the North Carolina Mutual Life, especially in the last few 
years. The company now has 1020 agency directors and agents, a con 
siderable number of whom have each produced from $52,500 to $240,500 
of ordinary business during the past year. The company has made a 
noteworthy record and its officers are to be congratulated upon their 


success.—Advertisement. 





UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old establish: 
pubinhing hones of ge & —— yo ny of Londen, England, whose ‘Tong list of 
publications on fire, life, marine and other branc f in: 
valuable and standard treatises on these subjects. 2 ae 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIs 





‘‘THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 
Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 








MEDICAL EXAMINATION 
FOR 


LIFE INSURANCE 


By DR. THOMAS D. LISTER 


This is.a new English work designed to assist medical ex- 
aminers for life insurance, as well as home office officials, in the 
proper treatment of applicants for insurance. It deals with 
such subjects as: The Medical Staff of a Life Insurance Com- 
pany; The Mental Attitude of the Examiner; The Examination 
Form; Personal History; General Rules as to Family and Per- 
sonal History; The Method of Conducting the Examination; 
Occupation and Habits; The Method of Compensating for 
Extra Risk, etc. 

The book embraces 168 pages and is bound in cloth and in- 


dexed. 
Price, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By ForsBes LINDSAY 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 
THE SPECTATOR COMPANY 


CHicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 3 

















TWO BOOKS OF REAL MERIT 


The Real Estate Educator 


F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New 1920 Edition contains The Federal Farm Loan Sys- 
tem, How to Appraise Property, How to Advertise Real 
Estate, HOW TO SELL REAL ESTATE, The Torrens 
System, Available U. S. Lands for Homesteads, The A 
B C’s of Realty and other useful information. 

208 pages cloth, $2.00 postpaid. 


The Vest Pocket Lawyer 


This instructive book contains the kind of information 
most people want. You can know the law—what to do— 
what to avoid. It is a daily guide—a manual of refer- 
ence for the business man—the law student—the just ce 
of the peace—the notary public—the farmer—the clergy- 
man—the merchant—the banker—the doctor. 360 
pages printed on bible paper. Cloth $1.50. Leather 
gilt, $2.00 postpaid. 





THE SPECTATOR COMPAN zx . 
135 een] a 


Curcaco OFFICE 
InsuraANcE ExcHaNGE 























Journal of the Institute of Actuaries 


Those who are interested in The Journal of the Institute 
of Actuaries of Great Britain will be glad to learn that 
The Spectator Company is now in a position to supply 
more or less complete sets of this work. The sets which 
may be secured are as follows: 


One COMPLETE SET from Volume I to 
Volume 52, inclusive, up to date, very valuable 
because many volumes are out of print. 











Volume 23, to date, complete, unbound. 


The following odd volumes may also be secured: 7, 23, 
25, 28, 32, 33 and 34, in parts. 


The Spectator Company solicits correspondence with 
those interested in the purchase of any or all of the above 
works, and will quote prices on same upon application. 
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SSeS = 
GRAND RApIg-= MICHIGAN 


FIRE 


MARINE 


AUTOMOBILE 


TORNADO 


HAIL 


FARM 
PROPERTY 





AGENT 


UNDERWRITER 


Nobody knows nor can easily determine the moral 
hazard of any risk as well as the local agent. If 
careful selection is made from this viewpoint the 
Company is very much indebted to the agent. This 
responsibility should be assumed by the agent. The 
Home Office Underwriter is very much handicapped 
on this hazard and should insist upon the local agent 
using his own judgment and if he declines to assume a 
great portion of this responsibility, then there should 
be a change in agents. 


This careful selection is no less than the difference 
between profit and loss in automobile insurance, and 
an agent who will not scrutinize this hazard carefully 
and conscientiously with every application is not 
properly representing his company. In the long run 
he works against his own interests as well as the 
company’s. Neither he nor the Company can build 
up a satisfactory and permanent business. 


Michigan’s two Peninsulars can use agents that look 
to the Company’s interests as well as their own. 





GRAND RAPIDS-> MICHIGAN 


LIABILITY 
BONDS 


AUTOMOBILE 


HEALTH 


ACCIDENT 


COMPENSATION 


Peninsular Fire Insurance Company 


OF AMERICA 


Peninsular Casualty Insurance Company 





HOME OFFICE: Grand Rapids, Michigan 




















